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The after-effects of Illness are 


sometimes more serious than 
the disease itself 


FELLOWS’ SYRUP 
of the Hy pophosphites 


accelerates Convalescence, 
restores Energy and Vitality; 
and for over sixty years 
has been known as 


“The Standard Tonic” 





Samples and Literature upon request. 
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When 


adequate 


incisions 





are neither possible 
nor desirable, such as in boils about the face, 
hands or neck, the use of Antiphlogistine is 
especially indicated. Acting hygroscopically, 
Antiphlogistine strengthens the tissues by in- 
creasing the activity of circulation and by ab- 
straction of superfluous serum favors the diffusion 
of the products of congestion giving prompt 
relief from pain. If stasis and death of cells do 
not already exist there is strong probability that 
complete resolution may result instead of the 
destruction of tissue which often follows the use 
of flaxseed. By virtue of its c.p. glycerine con- 
tent, the physician can apply this plastic dressing 
with the assurance that its antiseptic and bacte- 
rio-static properties will lessen the probability 
of a succession of the ailment. 





SHOULD BE APPLIED HOT AND 
THICK EXTENDING OVER AND 









BEYOND THE INFLAMED AREA. 
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‘An Amazing Endorsement of - - 


CASTOR OIL 


ose high-pressure bir 
the fairway than I am. 














A good many o 
are much more likely to drop dead on 
I have learned when to stop. , 

That is one of the things the heart. specialists have taught 
me and which my experience has demonstrated to be true. 
And the other is the miraculous potency of castor oil! 

Castor oil, administered in liberal doses, is the elixir of life 
which is keeping tens of thousands of heart cases on their 
feet, contented and happy, and which, properly used, can keep 
anybody from getting heart disease, provided he takes a few 
other necessary precautions. 

The thing that keeps the heart going is the proper func 
tioning of the internal chemistry of the bod 
ir - beets _ ——_ Reproduced by courtesy cf 


| Shrine Magazine, article by Frank P. Stockbridge, page 12, May issue 






















| WHAT ONE MAN SAYS— thousands agree with him! 
ME L. J. MADSEN serves an intelligent 


and discriminating neighborhood. He oy 
knows that a Quality Product is always asked == 
for a second time, and he as an intelligent mer- 
chant prefers to offer the best of everything. 
He is perfectly right about Kellogg’s Taste- te tort, 0.8 





less—IT IS THE ONLY TASTELESS U. S. 
P. 100% PURE CASTOR OIL. 


Flavored, sweetened, or preserved castor 


Maslocet find « phove of Enis gts tactalens 
Caster O41 Pinter Display Deck ground and irimatage 
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paekage. 


oils may deceive the public—but only once! Bote so -eeemment selloge's ent heme tee comand 


Then they will take Kellogg's. BESIDES, 

Kellogg's Tasteless is so easy to administer 

that even the best of the so-called substitutes 
offers no advantages. 

When a physician prescribes Kellogg's 
Tasteless Castor Oil, the fact that it is U.S. 
P. and C. P. is of vital importance. Were it 
to contain alcohol or some other preservative, saccharin or some other sweeten 
ing, or coloring or flavoring, it might have injurious reaction on his patient. 
The physician knows there is no substitute for purity. 

Due to the Kellogg exclusive patented refining 
process (Patent No. 1,372,632—-granted March 22, | Send today for copy 
1921) Kellogg's Tasteless is 100% pure, free from | of “Achievement”, 
castor taste and odor, free from after-nausea. relating successes of 

Kellogg's Tasteless is the ONLY castor oil actually physicians in other 
bottled at the refinery. Bottled within six (6) hours | fields than medicine 
after being crushed pati the bean. —FRFE! 

Specify “KELLOGG’S TASTELESS CASTOR 3 
OIL—U.S.P. and C.P."—SOLD ONLY in original 
3 oz. and 7 oz. bottles. 


WALTER JANVIER, Inc., Distributors, 417 Canal St., New York City 
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Pure; unflavored Knox ing Gelatine has now 
Fe become an established in several phases of 
a: medical practice. For example: 


oa Every ne ae hewes that the Ky vo oa gear 
frequen unabie to proper. ie casein 
> Meer er con's elle. cleo teen potted ther 19 of Keer 


ine Gelatine dissolved and added to cow’s milk 
largely prevent 4 oy colic, diarrhea, and mal- 


pn lurthermore, the protective colloidal ability 
of Knox S; ing Gelatine increases the available nour- 
ishment of milk, 


arsenate Sage 
Soak, for ten tes, O eptupeeste of F li 
Seinen coca cp of od nen cum he bs mal 
cup ia water, stirring unti 
geluinc i fly dvolved: ad tis Gisolved geane tothe quart of 
cold milk or regular formula. 


oainutrition 

When foods fail to nourish — and especially in under- 

as children—it has been proved that Knox Sparkling 
Gelatine assists weakened digestive o: to assimilate 

all the nourishment of milk and other with which 

Ly oo ee eaten nage 


pes the treatment of diabetes, tuberculosis, and other dis- 
o> eases where diet plays a vital part, Knox Gelatine is of 
? t value, not only because of its own food value, but 
use it provides appetizing variety to the most tire- 
some diet. 
From raw material to finished product Knox S, 
Givhohasanadiednetod hediotelogicsd 
a ee 





So i is pure, unfl d gelatine in diet- 
ing work that we have bad prepared by a noted 
many 


dietetic authority a booklet the 
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KNOX GELATINE LABORATORIES 
448 Knox Avenue Johanowa, N. ¥. 
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“Why” the Ampoule 
-and “Why” LOESER? 








A closer check is main- 
tained on expected improve- 
ment, and self-medication is 
| beng message is directed eliminated. 

- not only to the skep- p* on 
tical, but to those physi- And now, “Why totes! 
cians who view any technic § Because to Loeser is cred- 
with the most scientific ited the creation of a 
scrutiny, and apply the definite class of pharma- 
exacting question “Why” to ceuticals — “Intravenous 
its basic principles. Solutions.” As a result, 
the Loeser Laboratory has 
matched the pride of crea- 
tion. with the pride of 
maintaining absolute uni- 
formity, accuracy, and 
safety in its solutions. 
When you purchase any 
Loeser solution, you do so 
with confidence. 





| Intravenous medication 

has proved itself. It is an 
acknowledged advance in 
countless cases, because of 
its directness and simplicity. 
Absorption of the remedy 
| is accomplished by its ad- 
| ministration, avoiding di- 
gestive complications. The 
technic is seldom difficult. 








LOESER LABORATORY 
22 West 26th Street, New York City 


Gentlemen: [) Please send me full descriptions of Loeser’s Solutions. 


O Please see that my name appears on your list to receive 
‘*The Journal of Intravenous Therapy.’’ 
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TAKE FULL ADVANTAGE 
of the 
GENERAL USEFULNESS 
of 


MERCUROCHROME-220 SOLUBLE 


(Dibrom-oxymercuri- fluorescein) 


RACTICALLY every doctor uses Mercurochrome 

for some purpose or other in his practice, but 
few doctors use it for al] the purposes for which it 
can be employed with great effectiveness. If you 
are using Mercurochrome in the eye, try it in the 
ear, nose and throat; if for urethritis in the male, 
try it for cervicitis in the female; if in accidental 
wounds try it in surgical wounds; if for the prepar- 
ation of obstetrical cases, try the special alcohol, 
acetone, aqueous solution for preoperative skin 
sterilization; if in erysipelas, try it in eczematoid 
ringworm. There is hardly an infection or infected 
condition in which a thorough trial of the value 
of Mercurochrome is not worth while. 


Mercurochrome is so slightly irritating that 
dilutions with high germicidal potency can be used 
even on the most delicate mucous membranes. 
With most germicides it is necessary to dilute the 
solutions to a point where bactericidal efficiency is 
sacrificed to avoid irritation or damage to tissues. 
With Mercurochrome it is never necessary to dilute 
beyond germicidally potent concentrations to avoid 
irritating effects. Solutions from % to 1 per cent. 
to twenty per cent. are employed for different 
clinical applications. 


Write us for Literature Giving Valuable Suggestions 


for the 
Many Uses of Mercurochrome 


HYNSON, WESTCOTT & DUNNING -_ Baltimore 
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“One Full Step Backward” 


as a Collection Policy 


By D. T. McKinnon 


Director of Accounts and Collections 
Campbell Clinic, Norfolk, Nebraska 


NE of the first big mis- 
O takes I made was in sell- 
ing life insurance. I 
worked an entire year without 
wiiting one dollar’s worth of in- 
surance. I later sold it quite suc- 


cessfully, and now I know why I, 


failed the first year. It was be- 
cause of too much argument. 

During this blank year the 
management was very loyal and 
used every opportunity to en- 
thuse me with more argument. 
This company still exists, but its 
development has been very slow, 
which I believe is due to their 
method of using too much argu- 
ment, 

If you wish to waste time, 
start an argument. 

You may remember different 
firms that enlarged pictures free 
of cost, but sold a frame when 
the picture was returned. The 
chief difficulty agents had was in 
gaining admittance to the house, 
because of the inside lock on the 
screen door. 

Agents met the situation by 
arousing the house-wife’s curi- 
osity in some way that would 





cause her to unlatch the screen. 
Then as diplomatically as possi- 
ble they would get their foot in 
the door and gain an entrance 
in this way. 

Salesmen are now trained dif- 
ferently. They rap on the door 
and when the lady comes to the 
door, with a baby in her arms, 
they say, “Good morning, lady. 
Do you know what this maga- 
zine has done in the way of re- 
ducing mortality with babies? 
There were so many deaths in 
such and such a year.” 

If the lady is baking it is a 
baking story. If she is doing 
house work it is a labor saving 
story. 

It has been definitely proved 
that agents will be permitted 
20 per cent more interviews pro- 
viding that just as the door is 
opened the agent takes one full 
step backward. You can under- 
stand why such an attitude would 
cause the door to be swung just 
a little wider open. 

When I first took up collec- 
tion work I made the same mis- 
take that the agent did, sticking 
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his foot in the door. I had ac- 
cess to all hospital patients and 
my idea was to corner them, as 
closely as possible, on some defi- 
nite payment or agreement. Re- 
gardless of how I would try to 
be diplomatic the reaction, in a 
great many cases, was not favor- 
able. 

This plan was wrong. Patients 
did not want to discuss finances. 
Husbands did not want their 
wives disturbed with financial 
questions. In other words, “en- 
trance was gained by placing my 
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and because of their embarrass- 
ment would not respond at all. 

We now use quite the oppo- 
site plan. We take “one full step 
backward.” Patients who are 
sent to the hospital are given the 
care they require and are per- 
mitted to return home, without a 
statement being presented or any 
questions asked, unless they re- 
quest it. 

This “full step backward” was 
made gradually. More than 
12,000 cases were used in the 
test. The patients were located 


INCOME 
FROM EACH SOURCE 


O 


foot in the door,” and the inter- 
view reacted just like an argu- 
ment. 

The information that was 
given was not always depend- 
able. Patients made statements in 
good faith, but when they re- 
turned home, sometimes found 
that they had made promises 
which they could not carry out, 





from Washington, D. C., to Cali- 
fornia. The plan is just as help- 
ful in one locality as another. 
When patients are permitted 
to return home, under these con- 
ditions, their statements are de- 
pendable. There is no reason why 
they should be otherwise. Their 
statements are also in writing, 
and they consider their obliga- 

















June, 1928 


tions more binding, because they 
have committed themselves in 
writing, and few will sign any- 
thing that is not complimentary 
to themselves. 

Definite, dependable facts 
make the best possible founda- 
tion from which to build. When 
such a foundation is properly 
prepared it will support an ef- 
fective stimulant to activity. 

Psychologists tell us the most 
powerful stimulant that can be 
used is suggestion. 

Avoid argument, but use 
suggestion. 

These same principles can be 
used in personal contact. I will 
explain this by an illustration. 

Mr. Jones calls at the office to 
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to see what my charge is here.” 

The fact is that his mental at- 
titude will not permit his muscles 
to relax, so the charge is given 
him, $100, $200, or $250, whatever 
the case may be. 

Mr. Jones will not sit down, 
but will remark, “Isn’t that too 
much for a poor man?”’ 

“Yes, it is. We do a lot of work 
for less money than this, and 
your account, Mr. Jones, can be 
adjusted on a basis of fairness. 
I wish to explain that no circum- 
stance was ever presented here 
that we did not meet fairly. 
Won’t you have a seat?” 

Mr. Jones will now sit down, 
for we have taken “one full ster 
backward” and there is nothing 


WUUULUAUAAUNAAAANAAALANAQbeLdbEtE 
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HE author says: “This collection report is written 
with the sincere hope and belief that it will work as 
profitably for others as it has for. the Campbell Clinic. 


“The report is the result of 16 years experience with 
medical, hospital, and surgical accounts. I do not believe 
that many can show a higher percentage of collections on 


this class of accounts. 


“This statement is not made from an egotistical 
standpoint, but quite the contrary. The entire plan is 
built by correcting costly mistakes.” 
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see about his wife’s operation 
charge. He is physically tense, 
because of. his mental distur- 
bance. Worry over his wife’s 
condition, no doubt, has caused 
him sleepless nights. The extra 
expense of traveling, hospital, 
nurse hire, and all the extras, 
each contribute to his discomfort. 

Often no preparations have 
been made to meet this expense, 
and naturally he wonders where 
the money is coming from. He 
comes here hoping for the best 
and fearing the worst. Place 
yourself in his position and you 
can excuse his tenseness. 

When Mr. Jones is asked to 
have a seat his answer is, “No, 
T am in a hurry. I just wanted 





left for him to remain tense 
about. 

When Mr. Jones does sit down 
he is seated in the most com- 
fortable chair that I could buy. 
The upholstering just fits. The 
legs are cut in such a way that 
he just must relax, and Mr. Jones 
is all ready to be stimulated. It 
is done by suggestion. 

“Mr. Jones, I am glad you 
came in for it gives me an oppor- 
tunity to explain that our 
charges are made on a basis of 
fairness. For instance, Mrs. T. 
called the other day and said that 
she owed us an account of 
$150 and that I had been 


(Turn to Page 35) 











What Patients Think 


of Their Doctors’ Offices 


{Some things the doctor never hears] 
By Frank H. Williams 


E hear a lot about 
W. psychology these days 
and yet how many phy- 


sicians ever give a thought to the 
psychological effect of their of- 
fices upon their patients? 

How does the patient react to 
the surroundings in which he 
finds himself when the doctor 
leads him into the sanctum sanc- 
torum, and the full story of pains 
and aches is unfolded? 

Does the -y instinctively 
feel cheerful and uplifted in 
spirit because of his surround- 
ings? If he does, then it is fairly 
certain the doctor’s advice and 
medicines will have the best pos- 
sible effect. 

Or does the patient feel de- 
pressed and gloomy, as if he 
never wanted to visit the office 
again? 

The facts show it to be worth 
while for physicians and surgeons 
to study the effect of their offices 
upon their patients. And for the 
purpose of aiding the medical 
profession to do so, a_ recent 
rether extensive’ investigation 
was made to determine just what 
the public does think of medical 
offices. In making this investiga- 
tion the subject was brought up 
at lodge meetings, at women’s 
club meetings, and at other 
gatherings by friends and rela- 
tives of several enterprising doc- 
tors, and notes were made of the 
more important things said by the 
public. 

In summarizing all the data 
thus secured it was extremely in- 
teresting to note that the mapee- 
ity of people expressing opinions 
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were unfavorably impressed by 
the physicians’ offices they had 
recently visited. Some of them 
had very severe criticisms of the 
offices. Some were not quite so 
severe but still were unfavorable. 
And only a comparatively small 
proportion had anything to say 
in the way of praise. 

Let us first consider some of 
the most important criticisms: 

“The one big thing I dislike 
about the average doctor’s office,” 
said an elderly woman who has 
had a considerable amount of 
sickness herself and in her family, 
“is that so many of them have 
cabinets full of surgical instru- 
ments placed so that I have to 
look at them all the time I’m con- 
sulting the doctor. Those things 
give me the creeps! I always im- 
agine that I’ll have to be cut and 
pried open and some of those hor- 
rible looking things put into me. 
Every time I see that sort of a 
cabinet in an office I feel as 
if I never want to consult a 
physician again. I don’t see why 
they don’t keep those things out 
of sight, where they belong.” 


T was interesting to note that 

quite a number of other 
women and men, too, criticised 
this same point. 

Criticism was also leveled at 
the gloominess of some offices. 

“T’ve never yet been in a phy- 
sician’s office that wasn’t 
gloomy,” declared a middle aged 
man. “The waiting rooms are 
generally terrible. There are al- 
ways bunches of ancient maga- 
zines hanging around—I suppose 
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* that point about physicians’ of- 


fices has been criticised thou- 
sands of times—but even if the 
magazines were fresh the light is 
generally so poor that I couldn’t 
read. Often the light would be all 
right if they’d only wipe off the 
electric globes, which are all cov- 
ered with dust, but they never 
seem to think of that. Generally, 
too, there is only uncomfortable 
furniture. 

“Then when I get into the doc- 
tor’s inner office there is more 
gloom and poor light, and his desk 
is — littered with bottles 
and stethescopes and other im- 
plements. 

“Of course, I’ve no doubt there 
are plenty of mighty good offices 
which are wholly up-to-date, and 





MEDICAL ECONOMICS 11 


“I do wish that physicians 
would install big fans or some- 
thing that would blow all those 
odors out of the place. Every 
time I go to a doctor’s office 
there’s that awful hospital odor. 
It makes me feel as if I were 
going to be put to bed in a hos- 
pital and held there for weeks 
and months. It always makes me 
feel sick to smell those smells. 
I don’t see why they can’t 
be done away with. I know that 
theatres and other places have 
big fans that blow out all dis- 
agreeable odors and change the 
air frequently and I should think 
the physicians might install the 
same sort of things easily.” 

Another odd sort of criti- 
cism was made by a young man 


Criticisms, some of them inane, some of them absurd, 


a few that are practical: 


.--“I don’t like to look at surgical instruments” 


...“I hate gloom” 


...‘why don’t they blow away the odor of medi- 


cations?” 


..-“waiting in a roomful of sick people makes me 


sick too” 


..-“doctors’-offices are always chilly” 


These are the things patients say about their physicians’ 
offices. The physician very seldom hears them. 
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I sometimes wonder if I don’t 
find only gloomy offices because 
I patronize middle-aged phys- 
icians instead of younger doctors. 
I rather imagine that many of the 
younger doctors have wholly up- 
to-date offices that wouldn’t make 
such an everlastingly bad impres- 
sion on me. 

“Anyhow, hereafter I’m going 
to pick out the physicians who 


have more pleasing places in 
which to consult patients. I’m 
tired of going to offices where 
everything is gloomy.” 

A young | y of about twenty- 
one had 
of offices: 


is complaint to make 





who has made a tremendous suc- 
cess in business at an early age. 

“If I were running a medical 
office,” said this young man, “I 
know one thing I’d do—I’d ar- 
range my waiting room so that 
patients wouidn’t all be huddled 
together while waiting. To me it 
is always sickening to sit around 
waiting for a doctor while I have 
nothing much to do but to look 
at the sick and ailing folks who 
are, like me, waiting to get in 
for the verdict. 

“Every time I go to a doctor’s 
office and wait for him I find —- 
self looking at all the other fo 

(Turn to Page 58) 
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and his 


HIS is the seventh of a series of articles, dealing with 

investment problems and opportunities of physicians 
by Merryle Stanley Rukeyser, financial editor of Medical 
Economics. It deals with the uses of investment trusts as 
time saving devices for investing cooperatively under the 
guidance of skilled specialists. 

It reveals the advantages and pitfalls in the new vogue 
for investment trusts, which have rapidly sprung into 
being in this country in the last three years. The preva- 
lence of high prices for securities emphasizes the need of 
expert guidance in the investment of new capital. The 
investment trust is sound in principle, but its value in 
practice depends almost solely on the character and 
capacity of the managers. Here are some tests for judging 
the relative merits of different investment trust offerings. 


Investments 


By Merryle Stanley Rukeyser 





EVER before in the history 
N of barter has a whole peo- 
ple been as investment 
conscious as Americans have re- 
cently become. The stock table 
competes with the baseball box 
scores for attention. Security 
prices have become highly sen- 
sitive to tidal mass movements, 
rather than remaining responsive 
to the manipulative efforts of 
small cliques. Pool operators have 
relied more on a knowledge of 
public psychology than on the 
sheer power of their dollars. 
The speculative craze, accord- 


ing to Colonel Leonard P. Ayres, © 


vice president and economic 
soothsayer of the Cleveland Trust 





Company, cannot be killed, but 
will last until it commits suicide. 

Meantime, what is the cool, 
level-headed investor to do? Shall 
he at this belated stage abandon 
sound scientific investment prin- 
ciples and join the mob in taking 
fliers? 

One of the social costs of the 
speculative extravagance has 
been the breaking down of sound 
investment habits. Traditionally, 
the untutored, who are cautious 
and timid when prices are low, 
cast aside their prudence at the 
latter stages of an a surge. 
The illogic of such procedure 
helps to 2 why, over the 
long pull, large wealth is not 
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more extensively distributed. Re- 
cent savings bank statistics indi- 
cate a withdrawal of safety funds 
by amateurs for speculative pur- 


poses. 
Well selected shares of domin- 
ant corporations have proved 
bonanzas in recent years. Since 
the heer e 3 of 1925, thirty 
stocks, whic constituted the 
a leaders, increased 
their aggregate market value 
from five billion dollars to almost 
twelve and one-half billions, The 
stock of the Chrysler Corpora- 
tion is worth about 1200 per cent 
as much as it was at the begin- 
ning of 1925. General Motors is 
quoted at more than 800 per 
cent, or eight times, its early 1925 
price; Freeport Texas, 682 per 
cent; Packard, more than 500 per 
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nary bargains. Opportunities 
exist, but the search for them be- 
comes arduous. Expert  tech- 
nicians must weigh optimistic 
market appraisals with true 
worth as determined by real 
assets, established earning power, 
and probable prospects. 

The present vogue is to back 
superior management, which rep- 
resents a capacity on the part of 
business executives to adapt ac- 
tivities quickly to changing con- 
ditions. The recent prosperity has 
been unevenly distributed; the 
strong have become stronger, and 
the weak more emaciated. 

Discrimination in the financial 
markets is now at a premium. 
The conservative course would be 
to hesitate to make long term 
commitments in common stocks 





eT TTD 





The investment advice and coun- 
sel of Merryle Stanley Rukeyser 
is available to physician-readers. 
Write the Financial Editor, 
Medical Economics, Rutherford, 
N. J., stating your investment 
problems—and enclosing a 
stamped, self-addressed envelope. 
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cent; and Paramount 475 per 
cent. 

Like the general public, the in- 
vesting physician is likely to be 
dazzled by such record. The prac- 
tical question is what lies ahead. 
Has the period of extraordinary 
money making opportunities 
passed? Does the future call for 
downward readjustment instead 
of further inflation in the stock 
market? 

In general, it may be said that 
the advances of the last six years 
have seemingly discounted, if not 
overdiscounted, many of the 
favorable aspects of the economic 
situation in the United States. 
Irrespective of the business out- 
look, it is obvious that stocks in 
general are no longer extraordi- 





at present high levels, but bond 
yields, which have been persist- 
ently declining since 1920, are not 
inviting. As a matter of fact, the 
wages of capital have been fall- 
ing. The investor must accept 
less, or must sacrifice quality. In 
the present situation, high priced 
common stocks give only a 
slightly higher income return 
than high grade bonds. The best 
current returns can be obtained 
in middle grade preferred stocks, 
but, unless they are convertible, 
they represent a distinctly limited 
participation in future prosperity. 

At these crossroads, convert- 
ible bonds or bonds with stock 
warrants are especially attractive, 
as they offer reasonable satisfac- 
(Turn to Page 43) 
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The 
Vital Element 
of the ALPINE 


SUN LAMP 


chanical excellencies that 
make for scientific pre- 
cision and utmost cgp- 
—there would still re- 


main one ey ee 
for its use—the i 
Burner. 


Further eventual econ- 
omy is afforded by 
ingenious construction 
which permits the repair 
of old or broken burners, 














Scientifig Control With the ALpine BurNER 


“Ultra-violet 
Radiations... 
shorter than those of sunlight 
are more potent in 
healing rickets 
than the effective area 
of solar rays—” 


The above quotation has been taken 
from an article which appeared in 
the Journal of the American Medi- 
cal Association, October 8, 1927, 
Vol. 89, pp. 1222-1225, and might 
be of considerable importance as a 
determining factor in the source of 
artificial ultra-violet light to -be 
employed. 





ALPINE 
SUN 
LAMP 





Hanovia Chemical @ Manufacturing Co. 
Chestnut Street, Newark, N.J. Dept. C-1 
Gentlemen:—Piease furnish me, without obligation 
teprints of your authoritative papers ypon the use of 
quartz light in the treatment of 
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And So We Opened 
a Private Hospital 


By Fred D. LaRochelle, M. D. 
Springfield, Mass. 


OME seven years ago we 
made plans to open a pri- 
vate hospital. We did so, 

and we are still at it. This story 
is intended to tell you something 
about how we did it. You may 
profit by our errors, or you may 
do better and never attempt to 
establish a hospital. 

If you are gifted with a pleas- 
ing personality, stand in well 
with the authorities, are a good 





mixer and are willing to follow 
the crowd and not get out of 
step, we think you might as well 
continue as you are. But on the 
other hand, if you have a deep 
love of freedom, yearn for self 
expression and want your own 
way and are willing to pay the 
rice, the problem of managing a 
Peanitel is an all sheonning one. 

The life of the Springfield In- 
firmary may be roughly divided 
into three periods: the first year, 
its present status, and its future. 

In the first place it seems idle 
to us for a doctor to open his 


own hospital unless he has pati- 
ents for it and can take care of 
them when they come. He must 
be an all around man or else 
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command the assistance of other 
men. 

When we opened our doors 
we had six beds. The house was 
small and on a side street, but 
it was clean. We admit the 
first patient on the first of April. 
Some cynics thought it was a 
joke; we thought so ourselves at 
times, but that is all history. 

At the end of the first year 
we broke about even but we had 
learned a lot. It was a hard year 
in more ways than one. We were 
fortunate in counting in our 
group men and women of iron 
will and on more than one occa- 
sion our self control was taxed 
to the utmost, in putting up a 


“... the responsibility 
of managing a hospital 
is a heavy one, but we 
try to distribute it so 
that none of us _ has 
grown gray.” 





front, for discouragements were 
many. 

At this time we bought our 
new home and we have been striv- 
ing hard to improve it in every 
way ever since. 

We have now had 6073 pati- 
ents admitted to the hospital. Of 
course, we have had many times 
that number under treatment in 
the out-patient department and 
in a financial way we are about 
even. 

We buy the best of food, keep 
our patients clean and strive 
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hard to keep them happy. We 
cure them when we can, but we 
always try to make them happy. 


The responsibility of manag- 
ing a hospital is a heavy one, but 
we try to distribute it so that 
none of us has grown gray. We 
have all maintained our health 
in. spite of hard work. 

We have tried to get the very 
best nurses we could find, and in 
all departments we think that 
good help is cheapest. We employ 
only graduate nurses and we aim 
to pay them more than the pre- 
vailing rate. 

We think it makes them feel 
we appreciate their efforts. Some 
of our nurses have been with us 
from the start. We still call them 
nurses but they really are phy- 
sicians. They have medical books 
aplenty, can take histories, make 
physical examinations, take X-ray 
pictures, do all kinds of labora- 
tery work, give anaesthetics, as- 
sist at operations, and their prog- 
nosis is something to be reckon- 
ed with. We taught them all 
these things and we think we 
have been well rewarded for our 
efforts. 


Recently we have organized a 
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diagnostic clinic. We have come 
to believe as a result of this that 
all patients who do not respond 
to ordinary treatment, or who 
plan having a surgical operation 
done, should be examined in this 
manner. We are doing this at 
cost—about $25.00, and we find 
that patients are much better 
pleased. Besides, many errors 
can be avoided by doing this. 

We maintain a Radium Clinic 
under the direction of Dr. Muir 
of New York. We take the his- 
tory, make the examination, and 
submit the results to Dr. Muir, 
who prescribes the treatment, 
which we carry out. This has 
given us very gratifying results. 

As to our future, we believe 
that it takes at least 75 years to 
establish a business of any kind. 
We aim to lower our cost by 
more efficient management. We 
want to pay the highest wages 
possible to our help, and to our 
patients we feel that we owe the 
best that is in us. 

When the 75 years are up we 
hope. the Springfield Infirmary 
will be giving the best service at 
the least cost. This, we believe, 
should be the ideal of all human- 
itarian enterprises. 
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The Unqualified Physician 


Reported by Lawyer Hayward 


HE doctor had attend- 
ed X_ professionally 
and was now suing 
for his fees. X showed 
that the doctor did 
not have the required 
license, and the doc- 
tor lost. 

*“T'll not get caught that way 
again,” the doctor told himself. 





Ye did similar work for Y, took 


a note for his fees, and sued Y 
on the note. 

“You have no license to prac- 
tise medicine,” was Y’s defense. 

“I’m not suing as a doctor— 
I’m suing on the note,” the doc- 
tor pointed out, but the Alabama 
Courts ruled against him in the 
case of Holland vs. Adams, 21 
Ala. 680, and the Georgia Courts 
have laid down the same rule. 
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Why Laryngologists 
Prescribe Mistol 





for Hay Fever 


Spleen id hon and palliative 
measure is the prime requisite for 
hay fever sufferers. 

That is why nose and _ throat 
specialists prescribe Mistol exten- 
sively for hay fever. Its emollient 
action aids greatly in allaying the 
acute paroxysms. 

More than this, Mistol forms a 
veritable armor against pollen, which is 


























Being an oily preparation, Mistol 
diffuses and spreads itself in a thin 
film over all parts of the mucous 
membrane of the nose and throat. 
Here it clings tenaciously, and can- 
not be readily washed away by 
natural secretions. 

The unique Mistol Dropper makes 
this agent absolutely safe in the hands 
of the patient. You can make Mistol 
an ally to your own efforts with 
complete confidence. 

Mistol was evolved, after long re- 
search, in co-operation with leading 
authorities. Its base of liquid 
petrolatum forms an ideal vehicle for 
correctly proportioned menthol, cam- 
Sayed and a 


Pictorials 


(Top) One of the products of Rus- 
sia's turmoil is organization in medicine. 
Here is a photograph of thr first general 
gathering of Russian physicians at a 
convention held recently in Moscow. 
Papers by foreign physicians were read, 
and products of both Russian and 
foreign manufacture were displayed. 
(Bottom) The Congress of Russian 
Doctors listening to a medical paper, 
read by a visiting colleague. 





(At left) One of Russia's 
public health problems is to 
take care of its million or 
more homeless, roaming chil- 
dren, oneof which is shown 
here in a police station in — 
Moscow. This youth, hardly 
in his teens, shows callous- 
ness indelibly written in his 
features. 


(Below) Demonstrating a de- 
vice of Russian ananlodians 
to a group of physicians at 
the Congress of Russian 
Doctors, held recently in 
Moscow. 


(Herbert Photos, Inc.) 
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The Difference Between 





“Fee” and ‘‘Free”’ 


A few incidents illustrating why the medical 
profession is losing an annual average of 
$1,000 per member, with a plea for an 
end to this mistaken philanthropy 


]. F. Ritter, M. D. 
Maquoketa, Iowa 


N no other walk of life is 
there so heavy a- so-called 
“charitable” financial burden 
imposed as the yearly demand 


exacted of the medical profes- 


sion. 

If all statistics could be re- 
liably tabulated throughout the 
United States of free profes- 
sional services, it wo reach the 
collossal sum of one hundred and 
fifty million dollars‘ annually. 
This would include the worthy 
poor, the undeserving rich, the 
“amply able to pay,’ and the 
downright deliberate deadbeat. 

This means an actual average 
financial loss of one thousand dol- 
lars to every individual practic- 
ing the healing art. In six per- 
cent interest language that would 
represent the income from the 
stupendous sum of two: and one- 
half billions of dollars. Could, 
or would, any other safe and sane 
business venture maintain itself 
with a smiling face under such 
a staggering burden,—and seem 
to like it? 

Where lies the blame for this 
deplorable injustice? Is it not 
largely the fruit of the profes- 
sion itself? 

For a hundred years, the pro- 
fession has prided itself on its 
philanthropy, and has deliberate- 
ly schooled itstclientelle, whether 
rich or poor. to “ask and ye shall 
receive.” This impression has 
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been so persistently promulgated 
and so insidiously cultivated that 
it has permeated and leavened 
the mind of the entire public. 

So inocuous and fixed has it 
become, that every physician’s 
office is subjectively regarded a 
an annex to a national charity 
bazaar, or a charitable loan and 
trust office where principal and 
interest are expected to be can- 
celed in the mansions of the sky. 

Each individual practitioner is 
largely responsible for perpetuat- 
ing these pernicious conditions 
by forming many close personal 
friendships and extending favors 
to (?) influential families in the 
false hope of attaining social 
prestige from which lucrative 
subsidiary practice should logi- 
cally accrue. 


Tee many have a goodly num- 
ber of personal pals, amply 
able to pay, who never are the 
recipients of a bill. and who, 
year after year, serenely con- 
tinue to mulct the amiable doc- 
tor, until their egoism regards 
their fealty to the family physi- 
cian as his honor and privilege, 
and feel their friendship obligates 
and amply repays his services. 
A certain specialist, doing an 
unusual and spectacularly ef- 
ficient service in vascular hyper- 
tension and hypotension, peptic 
(Turn to Page 31) 
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Radiant Heat Therapy with the 
‘Cictor Thermospectral Lamp 


A Duplex Outfit Using 
the Incandescent Bulb 
and Infra-Red Unit 

Interchangeably 








ITH the countless num- 

ber and varieties of so- 
called therapeutic heat lamps 
on the market, advertised to 
both the medical profession 
and the public, little wonder 
that many physicians are at a 
loss when it comes to the se- 
lection of an outfit for the 
office or clinic. 


Just as a correct drug pre- 
scription requires a knowl- 
edge of the action of the 
drugs prescribed, so does the 


intelligent use of any physical the wave-lengths of radiant 
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therapeutic energy require a 
knowledge of the nature of 
that energy. Eminent physi- 
cists deplore 
the fact that 
more accurate 
data have not 
been given in 
many investiga- 
tions,especially 
pertaining to 



















energy employed, and the too 
frequent use of indefinite 
terms in describing results. 
In other words, reported clin- 
ical results with radiant en- 
ergies are distinctly valuable 
only when the spectral limits 
and the spectral distributions 
of the energy employed have § 
been definitely determined. 





It is on this basis that the Victor Thermospectral Lamp is presented. 

















| Infra-Red Uhit as 
{ used interchange- 
ably with Incan- 
descent Bulb in 
Victor Thermo- 
spectral Lamp. 





Itis virtually two outfits in one, in that the incandescent bulb and infra- 
red unit may be used interchangeably. The spectral ranges of the two 
energies derived are as follows: 


Spectral Range Dominant in Region of 


(Angstrom Units) (Angstrom Units) 
1500-Watt Incandescent 
Tungsten Filament Bulb 4000A—25000A. 9000A—11000A. 
(Nitrogen filled) 
1000-Watt Infra-Red Unit 7600A—150000A 20000A —30000A. 


The Victor Thermospectral Lamp is scientifically designed for a specific 
range of therapeutic service and is submitted to the profession as a legiti- 
mate unit in the physical therapeutic armamentarium 

° 


Write for Bulletin No. 281 for complete description 
PHYSICAL THERAPY DIVISION OF 












ee VICTOR X-RAY CORPORATION 


and complete line of X-Ray A iC diographs, and other Sp 
2012 Jackson Boulevard Branches in all Principal Cities Chicago, Illinoig, U.S.A. 








Manufacturers of the Coolidge mons (Ul AE) Physical Therapy Apparatus, Electro» 
pp 1G rer ers 


‘@ GENERAL ELECTRIC ORGANIZATION 
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A STATEMENT OF POLIC¥ 





Re The Sale of Ultraviolet 
Apparatus to the Laity 
for Self-Treatment. 


The Victor organization since its inception over 
a third of a century ago, has followed certain def- 
inite policies. 


The first consideration has always been the best 
interests of the profession which this organization 
was originally organized to serve. The success of 
the Victor Company in the past has been due to the 
profession's response to these policies and the 
future will obviously be based on past acceptance 
of these same policies. 





The attitude of so many leading physicians, discount- 
enancing the sale of ultraviolet apparatus to the 
laity for self-treatments, is indicative of the 
soundness of Victor policies in general——and up- 
sets no plans of the Victor organization toward the 
promotion of sales in this way. 


When in the Physician's judgment a Victor Quartz Lamp 
should be placed in a patient's home, the lamp can be 
obtained from the Victor organization only by written 
order of the Physician. This will be on a rental 
basis only, for the period prescribed. 


Thus the Victor X-Ray Corporation continues to func- 

tion according to what the Medical profession itself 

deems is in the best interests of the public. 
VICTOR X-RAY CORPORATION, 


SF, See 


President j 











A Pica For the Doctor 


By 


NK Sheridan © ahetr 


ft; OOD roads and low-priced automobiles are taking a lot 





of blame these days from physicians in the smaller 

places who see old patients whizz by the office door 
on their way to the city clinics. But blame, without action, 
won’t help the situation a single whit; and meanwhile the 
concrete mixers are busily turning out bigger and straighter 
roads, and industry is holding the automobile within reach 
of everyone except paupers. (Paupers aren’t good patients 
anyhow!) 

Plainly, the physician who sees these things going on 
about him has got to do something about it. One either 
goes ahead or falls behind. If you read Floyd Parsons’ ar- 
ticles in these pages, you have an inkling into the way big 
business meets new trends; they do it by shifting their 
position to keep just one step ahead of the trend. An in- 
dustry representing millions of dollars may crumble away 
overnight by falling asleep over this little game of checkers. 
So what chance has a lone physician who allows himself to 
become bewildered ? 

What I am leading up to is a suggestion made to me 
the other day by an acquaintance who is a high official in 
the telephone world. 

“Physicians do not realize,” said this man, “what a 
wealth of opportunity lies literally at their right hand. A 
doctor is so used to being on the receiving end of the tele- 
phone that he forgets he can turn around and send calls out. 

“A long distance telephone message sounds ominously 
expensive; it sounds like a luxury, in the class with hot- 
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. house violets. Yet today long distance calls are surprisingly 
cheap; furthermore, the world’s telephone systems are so 
finely organized that a doctor sitting in his office in Kansas 
can pick up the receiver and a few minutes later talk with 
any one of 18,500,000 telephone holders in the United States. 
He can call any one of 3,000,000 phone numbers in Europe, 
and 1,380,000 in Canada, Cuba, and Mexico. 

“A physician in New York State can talk with a con- 
sultant in Chicago for $3.40, or in California for a little 
more than $10.00. 

“T don’t know medicine but it seems to me that long 
distance calls have their practical uses for physicians. Sup- 
pose a doctor needed vaccine from a distant point; almost 
instantly he could talk with the supply house, ask questions, 
give detailed information, shipping instructions, in short, he 
could communicate with his supply house as satisfactorily 
as if it were in his own town or village, however remote. 
With air mail and other facilities for shipping supplies, the 
physician far out in the country is able to compete, in mod- 
ern efficiency, with his city colleagues. 

“The same facts hold true of office eq ioment which 
he might need in a hurry. Then again, I\can think of 
many other uses that doctors have been passmg up. Coun- 
ty societies could be brought closer together by telephone; 
a surgeon in London could make an address before a con- 
vention in Minneapolis without leaving his office, at a start- 
lingly small expense compared to the cost of a visit in 
person. 

“Not long ago a society of electrical engineers met in 
New York, and a similar society met at the same time in 
London. A paper read before the New York society was 
heard in London and vice versa. Officers were elected in- 
ternationally by telephone. 

“Why can’t doctors step up with progress in much the 
same way ?” 

It seems to me that however much of a boost this man 
gave for the telephone business, he is right. Physicians 
have an uncomfortable habit of remaining too much in 
seclusion. Practice is confining; it is often impossible to get 
away. 

And yet here is the whole world just outside the doc- 
tor’s door! Instead of watching the cars whizzing by his 
front door, let him think up ways to get several strides 
ahead of progress. 

The realization that their own local doctor is on his toes 
will do more than anything else to keep patients at home. 
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There’s a 


CONTINENTAL 


—for every professional need 


HERE'S the beautiful Physicians’ Scale 

whose exclusive features make it the 
easy, quick scale to use and a giver ofa 
lifetime of precise accuracy. The “Stork”’ 
Baby Scale, accurate to the 14 ounce, spill- 
proof, tip-proof, error-proof, is an invalu- 
able assistant in the home visited by the 
stork. The Clinic Scale and the Portable 


are unsurpassed for the 
specialized service they Clinic Scale 
were designed to render. 
Back of each of these 
medical scales are twenty 
years of experience in pro- 
ducing weighing machines 
that met the rigid require- 
ments of the medical pro- 
fession. Each is the pro- 
duct of successive 
improvements. ach is 
supreme in its field. Let 
us send you literature to 


descriptive of them.— 
Lightweight for 
CONTINENTAL SCALE the Traveling 


Works, Desk 76-F South Nurse 
Claremont Ave., Chicago. 






































UCCESS in practically all 
Sites of activity right now is 

as much a matter of mental 
attitude as of mental capacity. 
Doubt is now a prime asset. The 
fellow who wins is the one who 
is always searching for a new 
and better way. 

Where would the automobile 
business be today if the leaders 
in that industry had lacked the 
courage to break with precedent? 
For generations a fundamental 
principle of business was to buy 
cheap and sell for all that the 
traffic would bear. Then came 
Henry Ford with a new idea. In- 
stead of cost determining the sell- 
ing price, the selling price should 
determine the cost. If it had not 
been for this reversal of an 
established policy, the manufac- 
turing cost would still be the 
primary consideration and the use 
of motor cars would not be half 
what it is. Prices would not have 
been brought down within tle 
reach of the masses. 

What I want to bring out is the 
essential need for a viewpoint 
which, holds to the notion that 
nothing is impossible. Whatever 
we are doing might be done bet- 
ter. Right under our noses are 


new materials, perhaps synthetic 
ones, that can be utilized to cut 
costs without reducing quality. 


23 





ferybody’s 


Business 


By Floyd W. Parsons 


Thousands of sweating Egyp- 
tians devoted years to the con- 


struction of the pyramids. Even 
more thousands of Romans gave 
all of their time for decades to 
the building of rock highways. 
Now we take a magic powder 
finer than flour, mix it with a lit- 
tle sand and rock and produce a 
substance that would enable a 
mere handful of modern work- 
men to build 30 or 40 pyramids 
as large as the famous Cheops in 
a single year. 

Our Bureau of Standards at 
Washington has found that all 
atoms, when excited, emit light 
of certain wave lengths. By this 
means we can identify any kind 
of atom with as much ease as we 
can a radio station by the length 
of the wave it broadcasts. This 
line of research provided data 
that led to the discovery of the 
new metal halnium. 


OST amazing is the fact 
that halnium is more 
plentiful in nature than either 
tin or lead and two _ million 
times more abundant than gold, 
and this disclosure came when 
many had concluded that there 
was nothing new for science to 
uncover in the field of useful ele- 
ments. 
There could be no better ex- 
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Please note the following quotations from recent 
medical literature in regard to the use of salts of 


0-IODOXYBENZOIC ACID , 
in the treatment of 
INFECTIOUS ARTHRITIS 


“Its effects may be little short of miraculous.” 
—Smith, Boston M. & S. Jrl., Feb. 24, 1927. 


“, . . . the most efficient drug treatment in 
subacute ‘and chronic cases.”—Schauffler, J. A. 
M. A., Nov. 19 1927. 


“A drug which has given more than 80 per 
cent. of improvement in various types of 
arthritis . . .”—Cottrell, Am. J. Med. Sci., 
Nov. 1927. 


In gonorrheal arthritis, “Antigonococcic serum 
- + + or ortho-iodoxybenzoic acid should be 
administered intravenously, as soon as possi- 
ble.”—Thomas, J. A. M. A. Dec. 24, 1927. 


We are now marketing Ammonium Ortho--lodoxy- 


benzoate under the trade name of 






OX0-ATE 


For Intravenous and Rectal Administration. 


We are also marketing Calcium Ortho-Iodoxybenzoate 


under the trade name of 










109 No. FIFTH ST. 





OXO-ATE “B” 


For Oral Administration. 


SAMPLES AND LITERATURE UPON REQUEST 


Department M 


SMITH, KLINE & FRENCH COMPANY 
: PHILADELPHIA, PA. 


Established 1841 
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ample to indicate the necessity of 
* scrutinizing all current practices, 
regardless of their seeming im- 
portance, than the matter of the 
arrangement of engine-whistle 
toots on railroads. Originally the 
signal was two long blasts, fol- 
lcwed by two short ones as the 
locomotive approached the cross- 
ing. Someone questioned the prac- 
tice of making the most noise 
when the engine was farthest 
away. The result in_ several 
places has been a new signal in 
which the short toots are sounded 
first, while the longest and loud- 
est warning is given just before 
the locomotive reaches the cross- 
ing. The first railroad that made 
this change had 28 fewer ac- 
cidents at crossings last year, 
which reduction was. attributed 


... well may we wonder 
what tomorrow will dis- 
close . . . The wide in- 
troduction of thousands 
of improved practices 
means the elimination of 
unnecessary losses of 
time, effort and material. 


largely to the new arrangement 
of blasts. 


It was evident years ago that 
the roller bearing had done more 
than probably anything else to 
make the automobile possible. 
After years of apparent neglect 
of a promising opportunity, our 
great rail transportation systems 
finally discovered that it requires 
only one-seventh the tractive ef- 
fort to start a roller-bearing train 
as one equipped with friction 
bearings. One carrier that has 
commenced to operate ball-bearing 
trains has found already that a 
locomotive can start 30 such cars 
with as little effort as it can a 
12-car train of the ordinary type. 

The new system eliminates jolt 
and jar in starting and stopping, 
and does away almost entirely 
with the pitching and rolling that 
heretofore developed whén the 





MEDICAL ECONOMICS 25 


trains traveled at high speed. So 
easy of operation are the new 
roller-bearing cars that a bcavy 
steel Pullman of this type can be 
pushed by two men along a level 
track. 

Several street railway com- 
panies have also taken their cue 
from the automobile manufac- 
turers and have come to the use 
of rubber pads to insulate the car 
bodies from the trucks, thereby 
reducing the transmission of 
noises from gears and wheels. 

Accidents at railroad crossings 
have been a source of constant 
worry to the rail systems. Now 
comes an arrangement made up 





Courtesy Northwestern Terra Cotta Co. 


of two sets of rollers installed in 
the highway near the approach 
to the tracks. These rollers re- 
volve in only one direction, and 
when an automobile strikes them 
in the face of an approaching 
train, they start to turn, thereby 
preventing the car from going 
forward. When the gates are up, 
a motor can proceed over the 
rollers in normal fashion. It is 
only on the coming of a train 
that an automatic switch unlocks 
the rollers, permitting ther to re- 
volve. 

A new plan of radio com- 
munication enables the engineer 

(Turn to Page 53) 
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Best at Bedtime 





For the Nervous Patient 
Whom Tea or Coffee Would Keep Awake 


HERE are many nerv- 
ous patients who feel 
the need of a “pick- 
up” drink before retir- 
ing. Tea or coffee will 
keep them awake. Drugs are 
undesirable. 

This is exactly where 
OVALTINE fills a need. This 
new Swiss food drink has 
won a permanent place in the 
esteem of thousands of phy- 
sicians, because it actually 
hits the spot for a “night 
cap.” 

The flavor is so distinctive, 
so appetizing, that the pa- 
tient will relish a cup of hot 
OVALTINE, It is rich in 
essential food elements, but 
puts no strain on the diges- 
tion. 

Valuable in the reconstruc- 
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OVALTI 


tion diet, it also fits in very 
well for the neurasthenic 
patient, who needs something 
to help him to sleep. 


Try OVALTINE at home. 
You will like OVALTINE, 
yourself. Your family will 
like it, and we wish to send 
a can to your home address, 
so that you can try it out. 
Just fill in the coupon below. 
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> 
K 
ic] 
fo) 


The Wander Company, 

180 No. Michigan Ave., 
Chicago, Ill. 

Please send me, without charge, 
a regular size can of Ovaltine. 


9 
of 
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‘Every doctor’s hand 
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set against his brothers 
{An Arizona physician calls for advice} 


E following letter was re- 
cently received and for- 
warded to the author of the 

article referred to. The reply of 
the Michigan physician to his 
colleague in distress will be found 
unusually interesting. 


“To a Michigan physician: 

I have read with much interest 
your article in April Medical 
Economics and wish to ask 
you for some specific advice. 


Burying hatchets will be 
one of the forward steps 
of medicine during the 
next few years, in the 
opinion of many. 


¢ 
AHOUUUAESELOUAAOOOOAMEEEAEUASOOOAGSOEUOAEOROUOENAGEOAALAO UU UGARUASULA 


My practice is in a town of 
15,000 inhabitants, with nine 
doctors, one licensed chiroquac- 
tor and one unlicensed. osteo, the 
latter being the most popular 
doctor in‘ town, with the best 
paying practice, finest offices and 
car. Officers will not prosecute 
her because there will be an elec- 
tion in the near future and they 
wish to be re-elected! 

Should dispense medicines, 
the other doctors will ALL knock 
me by telling my patients that I 
dispense only the cheapest and 
stalest medicines so as to keep 
down the cost of office! The drug 
stores all treat the sick, venereal 
diseases included, and will not 
only knock me but boycott me. 

Should I try to make an ad- 
vance charge of a particular 
amount, 99 per cent of the pros- 
pective patients would say, 


‘Well, doctor, I have not the 
money now but will get it and 
return.’ 

Then they will go to another 
doctor and give him my price; 
then 100 per cent of the doctors 
will cut their price to where they 
will get the patient. 

As it is now, only about 10 
per cent will ask in advance what 
the price is; so after the work is 
done, I set my price and the pa- 
tient either pays it, says that he 
has no money with him but will 
pay it later, or tells me frankly 
that Dr. Brown only charges so 
much for the operation and that 
he will not pay any more. Not 
2 per cent of my patients are re- 
sponsible at law, but are execu- 
tion proof. 

Now please advise me what to 
do under the conditions. Don’t 
tell me to: hunt another location, 
for my health will not allow me 
to change climate. é 

My competitor tells me that he 
charges $50 to $75 for tonsillec- 
tomy, while former patients of 
his tell me that he charges from 
$10 to $75 depending on what 


-..one of the chief in- 
fluences for so doing is 
the increasing interest in 
public health education, 
as fostered by the pro- 
fession itself. 


the other doctor had offered to 

do it for. 

“I offered to do a cataract for 

$150. The man told me that he 
(Turn to Page 60) 
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True Economy — 


Breon Ampoule Medication permits the patient to return 
to his work and full earning capacity with a minimum of 
loss—true economy. 





The wholesome growth of Breon Ampoule Medication has 
made possible quantity production with enlarged and im- 
proved laboratory facilities. The net result to the 
physician is—true economy. 


Breon Solutions combine the virtues of time tried drugs 
with the value of modern scientific knowledge. “When 
better ampoule solutions are made Breon will make them.” 


Lower prices are now in effect on many ampoules 


Detailed information on ampoule medication sent without 
charge upon request. 


George A. Breon & Co. 


Pioneers in Ampoule Solutions 
Kansas City, Missouri 





NEW YORK CHICAGO ATLANTA 
319 West 50th St. 1018 S. Wabash Ave. 405 Rhodes Bldg. 


The entire building devoted to the production of Breon products 
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Supply your own kick } 








Physician’s Spring Song 
By a Long-Suffering Wife 


Spring is here—oh, spring is here—with sickness in its train. 
The doctor grabs his little bag and works with might and main; 
No time to eat, no time to sleep, he works with weary brain. 
His patients say, “Just charge this, Doc, until I come again.” 


For liquids and for powders, for capsules and for pills, 
A little flour and some water for imaginary ills! 
Crowded are the waiting rooms, but empty are the tills, 
Heaven send us patients WHO PAY THEIR BILLS! 


His patients love the doctor well, they bless him when they’re sick, 
But when he sends a modest bill, he only gets a kick. 

His bills come in, his cash goes out, but still his patients say, 

“T haven’t got no money, Dac, next week I will pay.” 


Growing pains and stomach aches and every ill that kills, 
Colic pains and chronic aches the doctor’s work day fills. 
Crowded are the waiting rooms, but empty are the tills, 
Heaven send us patients WHO PAY THEIR BILLS! 


The doctor sadly counts his bills, which must be met some way; 

He counts his cash, which won’t go round, the while his patients say: 
“T thank you, Doc, for work you’ve done; I wish that I could pay; 
I’ve bills to meet, a car to buy, but [ll get to you some day.” 


They pay for cars, they pay for clothes, they pay other debts 
they owe, ’ 

But they pay the doctor when their money has no other place 
to go. 

So crowded are his waiting rooms, but empty are his tills; 

May Heaven send him patients WHO PAY THEIR BILLS! 








Bi T, b ’/ t A prescription in tablet form for 
isin a e€ s the treatment of Hyperacidity, 
Original bottle sent Hyperchlorhydria, Uleus Venteionlt 

free on request. and Gastralgia. 


BISIN CHEMICAL CO. 21 WEST 8rd STREET NEW YORE 
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Why The Phenolphthalein? 


In colon stasis the action of mineral oil is merely mechanical. It 
exerts no therapeutic action. 


Agar-agar absorbs moisture and increases fecal bulk, thus intensify- 
ing peristaltic reflexes — but it does not exert direct action. 


Phenolphthalein is a poaitive peristaltic stimulant, which also in- 
creases the secretion of the intestine without producing pain, and it 
has no action on any other organs. 











The soundness of including it in the original mineral oil and agar- 
agar emulsion has been conclusively proved by the striking success 
AGAROL is the original Mineral G4 
Oil—Agar-Agar Emulsion and 
has these special advantages: Ze 

Perfectly homogenized and ae 
artificial flavoring ; freedom from A generous tris] supply sent on request. 
sugar, alkalies and alcohol; no ime 
ot ig ox ve pRB Manufacturing Pharmaceutists since 1856 


and increasing popularity with the profession of 

stable; pleasant taste without = 
contraindications; no oil leak- WILLIAM R. WARNER & Co, Inc. 
not habit forming. 118-1238 West 18th St., New York 














VACUUM SUCTION DIAGNOSIS AND 
ALCOHOL INJECTION TREATMENT OF 
HEMORRHOIDS 


A* OFFICE treatment, free from the dangers of hemor- 
rhage, thoroughly tested, used for years by eminent 
Europeans, it offers the American physician an effective radical 
Office treatment of hemorrhoids. Details of technic are given 
with particular care in a special supplement of 


PLASTIC SURGERY 


This supplement is free to subscribers to Plastic Surgery. 
Readers of Medical Economies are offered this magazine at the 
special price of 
10 numbers for $1.00 Regular price $2.00 
[fpsessssaseresnsenesssessssnsentsesnstaensnensesessassesenenssoroenens 
DR. CHARLES CONRAD MILLER’S PLASTIC SURGERY 

2051 Sedgwick St., Chicago, Ill. 

Enclosed find $1.00. Please enter my subscription to Plastic Surgery and 

send me the supplement on Hemorrhoids. 
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The Difference Between “Fee” and “Free” 
- Continued from Page 17 


ulcer, neurasthenia, chronic rheu- 
matism, and even nephritis, has 
favored me with the followin 

data. Incidentally, his dverhea 

is exceptionally high, these 
chronics requiring an average 
expenditure on his part of from 
one hundred fifty to two hundred 
fifty dollars per case, making his 
obligatory fees appear to the 
uninitiated as exhorbitant. How- 
ever, investigation showed his 
spread of profit was less than 
that of the more modest fees of 
the general practitioner. 

A case of vascular hypertension 
was referred to him by a distant 
physician, in which he was suc- 
cessful in establishing practicall 
normal pressure readings, wit 
recovery of business efficiency 
after nearly two years of invalid- 
ism following a stroke of apo- 
plexy. The patient was a banker 
worth approximately one hundred 
and fifty thousand dollars, and in 
his conversation with the special- 
ist, asserted that Doctor H. had 
been his family physician for 
fifteen years, and never would ac- 
cept a fee for his services. Yet 
he had the collossal effrontery to 
accept the doctor’s services with- 
cut compensation, when finan- 
cially he was worth fifteen times 
as much as his “chronic bene- 
factor.” 

In being presented with his bill 
of $300, where the actual over- 
head was over $150 for six 
months attention, he nearly faint- 
ed, but paid the bill and con- 
tinued the necessary treatment. 
Should it be unethical for his 
physician, who was sufficiently 
progressive to refer the case to 
where relief could be secured, to 


be offered or accept an equitable 
portion of the fee? 

A second case, a nephritic wife, 
was referred by Doctor C. On 
arrival, this patient presented 
nephritis of several years dura- 
tion, albumen and casts, extreme 
general anasarca, vascular read- 
ings of 230 systolic and 140 dias- 
telic, extreme palpitation and 
dyspnoea, enlarged cardiac dull- 
ness and marked regurgitation. 
The cardiac decompensation had 
been extreme for three months, 
constantly threatening a fatal 
termination. In this case, com- 
pensation was restored, with dis- 
appearance of the anasarca and 
albumen, and while the cardiac 
bruit was still evident on close 
examination, recovery to a com- 
fortable existence was _ estab- 
lished. 

The husband of this patient re- 
pean that for twelve years he 

ad been a pal of Doctor C. and 
had never had a bill presented. 
Should it be considered that he 
was insulted when a statement 
was presented for services ren- 
dered? 

The case of a president of a 
large plumbing corporation in 2 
sizable city is enlightening from 
another angle. He represented his 
financial condition as precarious. 
It was a case of vascular hypo- 
tension with epileptoid seizures, 
showing vascular readings of 100 
systolic and 85 diastolic. With- 
out previous data from similar 
cases as to the prospect of re- 
lief, this patient was enrolled as 
in the experimental department 
and charged only the normal 
overhead. Normal vascular read- 
ings of 140 and 80 were estab- 
lished, improving the systemic 





FOR EFFECTIVE ALKALIZATION 


INDIGESTION: 
ALKA - / AN in proportions readily assimilated in the 
bodily economy. 
Liberal Samples and Literature on Request 
WILLIAM BR. WARNER & CO., Inc. - - 113 W. 18th St., New York 


IN GASTRIC AND INTESTINAL 


A scientific combination of alkaline salta, 




















32 MEDICAL ECONOMICS 


metabolism, with disappearance 
of the epileptoid seizures and 
restoration to business efficiency. 

So delighted was he that he be- 
gan negotiations for his sister’s 
treatment, a post-apoplectic with 
hypertension and arterio-scler- 
osis. His request was that she be 
admitted on the same financial 
terms, and felt affronted when 
his proposal was not accepted. 

She was having some dental 
work done, and the doctor sug- 
gested that she would of course 
expect the dentist to cancel 70% 
of his bill, and also, “when you 
make a plumbing sale of $500, 
you are satisfied to cancel it on 
the payment of $150? Further, 
would you be wiiling to return 
to your former physical condition 
for $500, the relief from which 
cost you $150?” 

Here was a prosperous business 
man who originally represented 
his financial condition as near 
penury, later proved to be pros- 
perous, deliberately attempting to 
extort free service above the ac- 
tual overhead. 

Here is still another story, con- 
cerning a rheumatic, who came 
direct from an eight-months hos- 
pital service without relief. She 
was practically helpless with en- 
larged points and general muscu- 
lar involvement, a constant suf- 
ferer and subjected to uninter- 
rupted sedative medication. 

er husband presented all out- 
ward evidence of affluence. Sev- 
eral weeks, with exceptional over- 
head for the doctor, released her 
from her physical bondage and 


So it is, in the case of ‘H.V.C.’ 


who often refer to it as ‘H.V.C 


Supplied in 4 oz. and 16 oz. bottles. 


—WE KNOW HIM WELL ENOUGH 

TO USE HIS NICKNAME— 

Originated sixty years ago, by a physician 
and introduced to the medical profession by Doctor Hayden, 
HAYDEN’S VIBURNUM COMPOUND 


has steadily grown in the estimation and patronage of thousands of doctors 


One to two teaspoonfuls of ‘H.V.C.’. given in a very little hot water and 
repeated as often as indicated, usually relieves the suffering of Dysmenor- 
rhoea, Gastralgia, Enteralgia, and many other similar conditions in which 
antispasmodic and sedative action is required. 


Sample and literature on request. 


THE NEW YORK PHARMACEUTICAL CO. 
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she presented every evidence of 
clinical cure. They finally left a 
check for twenty-five dollars with 
their landlady and a promise to 
remit the balance the first of the. 
following month. They were last 
seen driving out of the state in 
their Rolls-Royce. 

This was a deliberate, premedi- 
tated deadbeat act, where a gal- 
vanized intestinal effrontery :and 
an insinuating personality obtain- 
ed their object of beating the 
physician. 

Again, a peptic ulcer patient, 
in affluent circumstances, repre- 
sented that “money is no object 
—relief is what I want.” The 
X-ray demonstrated the presence 
of a peptic ulcer. He had been on 
a strictly milk diet and modified 
Sippy treatment for eight months, 
during seven of which he de- 
clared he had not missed a single 
dose of medicine, day or night, 
taken every two hours. At this 
time a bare shade of improve- 
ment could be noted. 

In less than three weeks he was 
on a normal diet, eating moder- 
ately of any food set before him. 
Pain and gas formation had dis- 
appeared, and the state of ex- 
treme asthenia was replaced by 
his normal vigor and every evi- 
dence of recovery. After six 
months treatment one X-ray 
showed complete membranous re- 
construction. 

On being presented his bill, he 
made every conceivable objection 
and refused to cancel it. The phy- 
sician pointed out thatthe con- 


templated operation wo have 































Bedford, Mass. |i 




















~ What to 
Boils 











Do for 


Telling the story of 
Stannoxyl in Pictures 




















OFFICE HOURS BY PHONE STANN. 0987 


APPOINTMENT 


D. O. WRIGHT, M. D. 
1090 MAIN STREET 
U.S.A. 
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/ 


Stannoxyl Tablets no. 1xxx 
(original vial) 
Sig.: Two tablets t.i.d., 


cum aqua. 


D.Ce, 


D. O. Wright, M. D. 


Mr. A. Boyle. 


Por: 






























What Not to Do 


Local interference—the use of the lance or the applica- 
tion of poultices—leads the list of don’ts in the treatment 
of boils. This misdirected treatment may mean a dangerous 
incision, bacterial multiplication, irksome dressings and a 
permanent scar. Old-fashioned, obsolete, abandoned 
therapy! 














Dangerous Incision 
Bacteria Multiply 




















Irksome Dressing a Scar 






















What to Do 


7 Just prescribe Stannoxyl, two tablets three times a 

l day after meals with water, and await results with con- 
fidence. Tin and tin oxide, of which Stannoxyl is composed, 
are mortal foes of the staphylococci causing the boil. Inter- 
nal treatment alone required. Modern, up-to-date, approved 
therapy! 


























Stannoxyl Bacteria Inhibited 


























No Dressings 




















What Physicians Say About Stannoxyl 


“As a gamble I tried your preparation on two cases with good 
results. One party was so well pleased that, after his boils were 
cured, he bought another box to keep in reserve in case he should 
have use for it again... .Expect to use it whenever a boil pops up 
in my practice. It is to boils what antitoxin is to diphtheria.” 


“I have used Stannoxyl on two cases with the samples 
you were so kind to send to me. Both came back for more—said 
it did them good. I think you have ‘the goods’ and I have had 
my druggist order a supply. Yes, I think you have the proper 
medicine for boils.” 





“I have used what few samples you have sent me of your 
Stannoxyl Tablets and .feel that they have earned a permanent 
place in my bag for treating staphylococcus infections. ...I1 am now 
treating a case of furunculosis in a boy in whose case three other 
doctors have completely failed.” 


“Will say that I have prescribed Stannoxyl for all staphy- 
lococcic infections, and the results have been all you claim in 
every case.” 


“I received the samples of Stannoxyl you sent me and will 
say that I got the most remarkable results I ever saw from any 
preparation. The patient was a woman about 25 years old, who 
had a large angry boil near the corner of her mouth and three or 
four small ones on her neck. After three days’ treatment with 
Stannoxyl, it could be plainly seen that they were rapidly disap- 
pearing. At the end of two weeks she was completely cured. I 
also got equally good results on a couple of other patients with the 
samples you sent me. I thank you for the samples and ask that 
you please send two hundred Stannoxyl tablets by first mail.” 





; Dosage: 4 to 8 tablets daily—0.5 to 1 gm.—with a little water 
after meals. 
Advertised to physicians only. Obtainable at all leading prescription 
pharmacies. 
Manufactured in France by Laboratories, Robert et Carriere, Paris. 


SOLE AGENTS FOR U. S. A. 


THE ANGLO-FRENCH DRUG CO. 
1270 Broadway, New York 


Complete literature and samples upon request. 
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“cost him from three to five hun- 
dred dollars and the hospital and 
nursing expense fully an equal 
amount, but to no avail and the 
courts had to be resorted to for 
collection. ; 

Here again, a definite under- 
standing should have been 
reached at first. Why should it be 
considered unethical to place a 
specific — upon a definite 
course of treatment, any more 
than it would be for a clothier 
to place a sales price on a cer- 
tain garment, or for the merchant 
to have a set price on any com- 
modity in which he is dealing? 

Professional obituaries have an 
insidious influence upon the pub- 
lic mind. A case in point:— 

A surgeon, the medical head 
ot a large corporation was killed 
in an automobile collision. Quot- 
ing the paper—“He was on his 
way to the hospital, where he 
was Chief of Staff, to take up for 
the day his work of mercy and 
healing. .. when he was run down 
by a reckless driver. His life was 
a record of good deeds, of help 
to the suffering whom he attend- 
ed when needed, regardless of 
money or price; his great skill 
and never failing pity for the ills 
of human kind were poured out 
on rich and poor alike, and many 
received aid from Doctor C. at 
the price he could pay, and if 
he could. pay nothing yet this 
great man gave of his best with- 
out stint and helped his patient 
back to health with only grati- 
tude as his reward. He did good 
deeds for the love of doing and 
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his memory will be cherished 
wherever his name was known.” 


In other words, his “number- 
less friends” will now have to 
seek another E. Z. Mark for free 
service. The treatment of the in- 
digent should be cared for by let- 
ting the state remunerate the 
kindly and benevolent physician 
for his services. 

In every community, physicians 
are called at unseasonable hours 
to helpless women or innocent 
children, where. the worth- 
less non-supporting husband and 
father makes no effort to cancel 
his obligations, yet the doctor 
saves no time or expense in re- 
storing these patients to health. 
It is high time’ for the soft- 
shelled professional eggs to be- 
come hard boiled as the grocer, 
butcher and merchant, and call 
upon the authorities to care for 
this class. Every state has made 
provision for this purpose, and 
the profession itself is largely to 
blame if it continues to bear this 
heavy and unjust burden. 

The “dignity” of the profes- 
sion, preventing appropriate pub- 
licity, is a self-imposed handicap, 
while every new fad and fancy 
resorts to every most modern 
form of advertising, and reaps 
the financial: reward. The mori- 
bund financial condition resulting 
from the profession’s own per- 
sistent. folly is inexcusable, but 
will continue until a united effort 
is made to break away from 
philanthropic conservatism, and 
places its services on the same 
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THE AKRON TRUSS CO. 


Why not prescribe specifically if a 
truss is required? An 

AKRON Sponge Rubber Pad Truss 
will guarantee your patient instant 
relief, comfort and certain protection. 
Akron trusses are internationally known 
and have proven best by test since 1906. 

Send for a sample of the Akron 
Sponge: Rubber Pad and the name of 
your nearest dealer. 


Akron,. Ohio, U. S. A. 
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A new treatment for 


ARTHRITIS 
Scientifically prepared Colloidal Sulphur 


THIOLOID FITCH 


for 
bk . 
Intramuscular Injection. Painless 


Packed in boxes of 16 and 100—2cc Ampuls 


’ 


Write for a few ampuls and literature 


Manufactured solely by 


7 fh 
éf William A Fitch Inc. 


MANUFACTURING CHEMISTS, 100 WEST 21% STREET, NEW YORK, USA. 











WILLIAM A. FITCH, Inc., 
100 West 21st St., New York, N. Y. 
You may send me samples and literature on Thioloid Fitch. 
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foundation as any other business 
enterprise. 

"iecscentils further instances 
could be cited to illustrate vari- 
ous angles of this professional 
financial dilemma, but it is a fact 
that the general public, high and 
low, rich and poor, view the gen- 
eral physician as legitimate prey, 
and resort to every conceivable 
device to secure his services with- 
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out adequate compensation. 

Until this problem is attacked 
by the entire ae en masse, 
there is no hope of relief, and 
our aged members who have 
worn their lives away in a public: 
service under the idea of a mis- 
takén philanthropy, will continue 
to become public charges as a 
result of their lifelong enforced 
charity. 


& 


“One Full Step Backward” asa ~ 
Collection Policy 


Continued from Page 9 


writing her about it. She also 
said that she had tried to raise 
some potatoes to make a part 
payment on the account, but that 
they didn’t have enough for their 
own use, and had difficulty in 
getting through the winter. 

“‘What about your husband, 
Mrs. T.?? I asked her. 

““‘My husband is crippled, He 
is in a wheel chair.’ 

“¢What about the daughter 
that was operated?’ _ 

“‘She is also a cripple. They 
were injured at the same time.’ 


“‘Then you are supporting 
each of them?’ 
“ *Yes > 


“¢Where do you work?’ 

“¢At the poultry house.’ 

“‘What wages do ‘you get?’ 

“39.00 a week.’ ‘ 

“¢What are your duties?’ 

“¢Picking chickens.’ 

“You are mistaken about the 
account, Mrs. T. You don’t owe 
us any money. Here is a receipt 
for your account,’” 


Turning to Mr. Jones I say, 
“We didn’t want her money and 
I don’t believe you would.” 

Usually Mr. Jones .squares his 
shoulders and says, “No, I would 
not, but of course my circum- 
stances are not as bad as hers. 
I can afford to pay something.” 

Mr. Jones is starting to re- 
spond. He is, at least, more pros- 
perous than one person he has 
just heard of. 

It may require two or three 
other stories before he definitely 
shows, by his actions, that he is 
back to normal and is ready for 
this question: “Now what do you 
wish to do about your account?” 

“I wish to pay for it.’ 

This is not theory, neither is 
this case an unusual one. It is a 
simple practical plan that works. 


This is the first of three 
articles by Mr, McKin- 
non. The next will appear 
in July. 





buggy rather than an automobile. 
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‘HE CILKLOID CO. 





Ask The Doctor That Uses CILKLOID. 
* He will tell you that he would not do without it. 
item that one can manage to get along without—one could use a horse and 


owever, those that have given both the Perforated and Impervious form 
of this dressing a trial, use it constantly. : 1 
give you the same satisfaction and service, just write your dealer to send 
n ‘‘M.D. Special’’ package that contains both forms for $1.00. 
508 8S. 3rd Ave. 


Of course this is an 


If you will permit CILKLOID to 


Marshalltown, Ia. 
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An Often-Needed Aid 


in the treatment of inflammatory 


vaginal conditions 


At times the physician finds the 
use of the vaginal douche inade- 
quate. Antisepsis must be ade- 
quate, yet any possible irritation 
must be avoided. 


In such cases you will find Nor- 
wich Vagiforms very convenient. 
Clinical experience has shown Vazgi- 
forms to be remarkably soothing 
and healing. Their specially pre- 
pared base melts quickly at body 
temperature and remains in contact 
with the tissues a sufficient time to 


permit desired antiseptic action. 
They are so shaped that the patient 
can insert them without the least 
difficulty, 

For such conditions as leucor- 
rhea, vaginitis and cervicitis, we 
believe you will find Vagiforms of 
considerable value. They are pack- 
aged in boxes of 12. We should 


be glad to send you a 
box withoutcharge. Ad- 
dress Medical Depart- 
ment, The Norwich 


A trusted name 


Pharmacal Company, 
Norwich, N. Y. 


Norwich Vagiforms 











Inspiring the confidence of doctor and patient alike 


LISTERINE 


LISTERINE TOOTH PASTE 
LISTERINE THROAT TABLETS 


LAMBERT PHARMACAL COMPANY - ST. LOUIS, U. S. A. 
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F a bank pays a forged 
check, purporting to 
be drawn by a doctor, 
the bank cannot as a 
general rule, charge 
the check to the doc- 
tor’s account. 

If the doctor, how- 
ever, has been guilty of negli- 
gence, failure to examine the 
bank’s regular statement and re- 
port the forgeries to the bank, 
for instance, the doctor may have 
to-stand the loss. 

“Elementary enough,” the 
reader may conclude, but sup- 
pose that the bank is guilty of 
negligence in cashing the forged 
checks, by having a blind cashier, 
for instance, and the doctor is 
guilty of negligence in not ex- 
amining his statements. 

Who stands the loss in this 
case? 

This point arose in a recent 
Texas -decision where the bank 
admitted that it had been guilty 
of negligence- in paying the 
checks, but one of its rules print- 
ed in its pass books required that 
checks be examined and irregu- 
larities reported in ten days. 

The doctor failed to do this, 
and then sued the bank for 
charging the forged check to his 
account. 

“You admit that you were neg- 
ligent, and that is sufficient,” the 
doctor contended. 

“But you-were negligent in 
not examining your statement 
and in having a professional for- 
ger and ex-convict in your em- 
ploy,” the bank pointed out. 

“Tll admit that, too, but my 
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- The Careless Customer 


Reported by Lawyer Hayward 


negligence } is no excuse for 
yours,” doctor maintained, 
and the Texas Court of Civil Ap- 

eals ruled in his favor in 295 

. W. 253: ; 

“The bank is under an obliga- 
tion to its depositors to use care 
in scrutinizing checks paid, to 
discover forgeries and render its 
accounts to prevent the perpe- 
tration of frauds upon its deposi- 
tors. And if the bank’s officers 
before paying forged or altered 
checks could by proper care and 
skill have detected the forgeries, 
then it cannot receive a credit 
for the amount of these checks, 
even if the depositor omitted all 
examinations of his account. 

“In every case where suit is 
brought by a depositor to recover 
from a bank money which the 
bank has paid out otherwise than 
in conformity with his orders, 
and the bank sets up the defense 
that it is nevertheless entitled to 
charge the depositor with such 
payments, because of conduct of 
the depositor subsequent to such 
payments, the preliminary ques- 
tion to be determined is whether 
the bank was or was not guilty 
of negligence in making the pay- 
ments. 

“If it was negligent, if its 
officers are found to have failed 
to exercise due and reasonable 
care in detecting the forgery or 
fraud, then the subsequent neg- 
ligence of the depositor, will con- 
stitute no defense, and it is gen- 
erally a question for the jury 
whether the bank was negligent 
in paying a forged or fraudulently 
altered check,” said the Court 
quoting from Ruling Case Law. 











In DIARRHEAS of various ORIGIN 


Tannalbin 


Samples of Tablets from E. Bilhuber, Inc., 25 West Broadway, New York 





‘MEDICAL ECONOMICS June, 1928 





Wry a well equipped office? Because a physician rae 
most of his working lifetime there; because his office - - - 
like his home, his car, or his clothes--- reflects his pride in his 
profession and confidence in himself; because patients are im- 
pressed, favorably or otherwise, by the manner in which a 
physician maintains his office. 


Furniture Physiotherapy Equipment 


: . Engeln 
Allison Office Furniture Eoseln Electric Co, 


W. D. Allison Co., 
Indianapolis, Ind. Cleveland, Ohio 
: . Hanovia Alpine Sun Lamps 
American Metal Furniture Hanovia Chemical & Mfg. Co., 
American Metal Furniture Co., Newark, N. J. 
Indianapolis, Ind. McIntosh Diatherm 
McIntosh Electrical Corporation, 
Specialists’ Office Outfits as” ll. 
f ictor 
Sorensen Diagnostic Victor X-Ray Corp., Chicago, Ill. 
Treatment Cabinets Wappler 
e. i. Soeeneen Oo. y Wappler Electric Co., 
ng Island City, N, Y. Long Island City, N. ¥ 


X-Ray Equipment Sterilizers 
Castle Sterilizers 
Engeln Wilmot Castle Co., Rochester, N. Y. 
Engeln Electric Oo., 
Cleveland, Ohio Office Scales 
Victor Continental Scales 
Victor X-Ray Corp., Continental Scale Works, Chicago, Ill. 
Chicago, Ill. , Detecto Scales 
Wapp ler Jacobs Bros. Co., Brooklyn, N. Y. 


tone hi Electric 2s Detecto-Lette Baby Scales 
sland City, N. Y. Jacobs Bros. Go., Brooklyn, N. Y. 















=“T HISoMGN FBS & 
FREE LITERATURE 





A tabloid guide for keeping up-to-date on manufacturers’ 
literature and samples 


Occult Alcoholism: An attrac- 
tive booklet describing the im- 
portance of correct diagnosis and 
proper treatment. Write the Dios 
Chemical Co., St. Louis, Mo. 


a oe 


Why Middle Age Now Brings 
Higher Death Rate: A _ bulletin 
written by Gerrit J. Warnshuis, 
M.D., giving a few facts on exer- 
cise and vibratory massage. 
Write Luther, Inc., Milwaukee, 


Wis. 
he? Be 


Practical Vaginal Antisepsis: 
A booklet describing the action 
of a‘new vaginal suppository, to- 
gether with a professional sample 
of K-D Kones, will be sent gratis 
by The Clinical Laboratories Co., 





8 West 40th St., New York. 
* * * 
The Composition and Food 


Value of Margarine: This is Bul- 
letin No. 10 in a series issued by 
the Institute of Margarine Manu- 
facturers, and is worth sending 
for. The address of the Institute 
is 1049 Munsey Bldg., Washing- 
ton, D. C. 
ok * * 


Changing the Intestinal Flora: 
A treatise covering discoveries 
and opinions of the past few 
years, and offered to physicians 
hy the Battle Creek Food Co., 
Battle Creek, Michigan. 


Intestinal Pathology, .an illus- 
trated study: A booklet that pre- 
sents in an unusual way, a story 
that will always bear repetition. 
Write Stanco Incorporated, 26 
Broadway, New York. 


The Effect of ‘Liver Substanc¢ 
On High Blood Pressure: A con- 
cise but interesting pamphlet of 
fered by Swan-Myers Co., In- 
dianapolis, Ind. ; a 

+ M1 

The Periodié Health Examine 
tion: A concise booklet describ 
ing the main features of the pene 
odic health examination, with 
seme diagnostic pointers, offered 
by the Laboratoire de Pharmaco- 
logie, Inc., Dept. M.E., 92 Beek: 
man St., New York. 


Sample of ae Tissue: A 
sample roll of this paper is offer-. 
ed physicians, for the purpose of 
comparison with other toilet tis- 
sues. Write the Northern Paper 
Mills, Green Bay, Wisc. 


! 


é 
Administration of Antimony 
Potassium Tartrate: A sympo- 
sium on its intravenous admin- 
istration is offered physicians by 


the Loeser Laboratories, 22 W. 
26th St., New York. 

ok ok ok j 

Food Medicines: A _ booklet 


describing the various products 
of the Trommer Company, Fre- 
mont, Ohio. 





WHENEVER A TONIC IS INDICATED: 


Guiat e 


A dynamic synergist, especially valuable 
in pulmonary affections and digestive dis- 
orders, and during convalescence. 


Liberal Samples and. Literature on Request 


WILLIAM BR. WARNER & CO., Inc. 


113 W. 18th St., New York 
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Hypodermic Sizes— : 


$2.00 
per Dozen 
























Last long, cost little, make many friends 


Scores of interesting letters lie in our files which describe the relief 
and satisfaction experienced by physicians who had just become 
acquainted with the ‘‘VIM’’ H ermic Needle. Every letter is 
a sincere, unsolicited, and generally the result of the trial 

a single needle, such as we are willing to send you as a sample 
if you will write and ask us. May we hear from you? 


MacGREGOR INSTRUMENT CO. 
Needham, Mass, 7 


wl 





































PRUNOIDS 


A lack of secretion in the intestines is one of the prin- 
cipal causes of chronic constipation. Prunoids given at 
night over a period of one week will increase glandular 
activity without exciting pronounced peristalsis and will 
gradually overcome this form of constipation. 


Prunoids are made of Phenolphthalein (one and one- 
half grains in each), Cascara Sagrada, DeEmetinized 
Ipecac and Prunes. 


TTT TIC | 


{ 
| 
| 










. 
Gentlemen: : 
0 » > 
Please send me a professional sample of PRUNOIDS. : Sultan 
LO eer er rr re ee eer ea pe re re rere : Drug Co. 
| NE tontica dite Uns Oi ~'s cid etd 5. 4:0 ee Ue oak on : 
eeccee PPP Tere Tee Tee ee Oe ee te ee eT re Tee Pe Missouri 






Samples to Physicians Only 

















The Line to the North: Some 
places “down east,” including 
Halifax, St. Johns, and New- 
foundland, where you can keep 
cool this summer. An excellent 
booklet, published by the Red 


Cross Lines, 17 Battery e, 
New York. 
Le Voyageur en France: A 


monthly bulletin that comes for a 

nominal subscription fee. Address 

the French Government Tourist 

Information Office, 342 Madison 

Avenue, New York. 
* * 


America: A large book of as- 
sorted tours in the United States 
and nearby places, and very 
»ieasant reading for the devotee. 
of “see America first.” Offered 
by Boyd Tours, Inc., 724 Fifth 
Ave., New York. 

* * & 


Notes by the Way: Some ex- 
ceptionally vivid descriptions of a 
trip through the Canadian Pac- 
ific Rockies aboard “The Moun- 
taineer” of the Soo Line. Write 
the Canadian Pacific, Madison 
Ave., New York. 


* 





Porto Rico, Island of Enchant- 
ment. Segoe an 11-day 
cruise to the West Indies. Write 
the Porto Rico Line, 35 Broad- 
way, New York. 


zs * 8 


Scenic Cruise Route: “If you 
think you would like to vary your 
trip from New York to Cali- 
fornia, or vice versa, with a taste 
of Latin American countries, by 
all means get yourself a copy of 
this ow a by the Panama 


Mail S. S. Co., 10 Hanover 
Square, New York. 
* * @ 


Through the Wonder Country: 
A large and fully illustrated 
folder on New Zealand, which 
will on, be a surprise to 
you. Write Lifsey Tours, Inc., 
527 Fifth Avenue, New York 


al 


Independent Tour Around the 
World: Here is an opportunity 
to §° pretty nearly as you please 
and stop over wherever your 
fancy dictates. Your ticket is 
good for two years, and is quite 
moderate, considering. The folder 
can be had from North German 
Lloyd, 32 Broadway, New York. 





IN CORYZA, LARYNGITIS, 


LA GRIPPE, INFLUENZA 


PINEOLEUM 


Free on request: % doz. new Pip 
The Pineoleum Company, Dept. 


oP 
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ackages or $1 Improved Oil Nebulizer 
52 West 15th St., New York City 
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ERGOAPIOL smitu) 


A singuarly potent utero-ovarian anodyne, sedative and tonic. 
Exerts a direct influence on the generative system and proves unus- 
ually efficacious in the various anomalies of menstruation arising from 
constitutional disturbances, atonicity of the reproductive organs, 
inflammatory conditions of the uterus or its appendages, mental 
emotions or exposure to inclement weather. 

It is a uterine and ovarian sedative of unsurpassed value, and is 
especially serviceable in the treatment of congestive and inflammatory 
conditions of these organs. 

The anodyne action of the preparation on the reproductive 
organs is evidenced by the promptness with which it relieves pain 
attending the catamenial flow, and its antispasmodic influence is 
manifested by the uniformity with which it allays nervous excitement 
due to ovarian irritability or other local cause, 

ERGOAPIOL (SMITH) is supplied only in packages containing 
twenty capsules. 

DOSE: One to two capsules three or four times a day. 


SAMPLES AND LITERATURE SENT ON REQUEST. 


MARTIN H. SMITH COMPANY 


New York, N. Y., U. S. A. 








LUPULIN-AGAR 
teeta ected 


in INTESTINAL NEUROSIS 


N painful digestion and chronic gastro-intes- 

tinal affections Lupulin is a desirable anti- 
spasmodic, and its prolonged administration does 
not produce a habit. When combined with Agar 
as a vehicle a remedy is obtained that slowly 
liberates the Lupulin through osmosis, allowing 
the sedative to cover a large area before bein 
absorbed, Agar is eliminated from the intestina 
tract undigested, absorbs a considerable quantity 
of fluid and increases the bulk of the stool. This 
property is useful in conditions where the feces 
are dry and in reduced quantity. 

Trial package sent postpaid for 60 cents. 


EIMER & AMEND 


(Established 1851) 
205 Third Avenue New York 
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The Doctor and His Investments 


Continued from Page 13 


tion no matter how the financial 
wind may blow..Good convertible 
bonds give the safety of a senior, 
well secured obligation, and in 
addition an option to participate 
in the future prosperity of a com- 
pany. A successful business exec- 
utive recently told me that as a 
matter of policy he acquires 
options whenever he can, but 
never grants them. An option is 
a hedge against the uncertainties 
of the future. 

With the demand for profes- 
sional, specialized guidance in the 
security markets growing, invest- 
ment trusts are springing into be- 
ing. They offer a vehicle for more 
widespread diversification than 
the a small investor 
can attain on his own, and, if 
well managed, they offer also the 
advantages of expert selection 
and supervision of security hold- 
ings. Unfortunately, the boom in 
investment trusts is bringing in- 
experienced and_ insufficiently 
trained men into the field, but the 
theory behind the investment 
trust is sound. It transfers the 
responsibility for investment 
from lay to professional shoul- 
ders. Surely the physician, who 
opposes the practice of medicine 
by drug store clerks and house- 
wives without diplomas, should be 
impressed with the desirability of 
placing the job of investment in 
the hands of competent, trained 
experts. 


A physician in Marlboro, New 
Hampshire, has precipitated this 
discussion by writing me as fol- 


Ows: 

“TI would like very much to read 
a discussion by you of investment 
trusts —their correct structure 
and a list of the safe ones. I 
know there are bad and perhaps 
good ones. I happen to be inter- 
ested in Investment Trust Fund 
A of the Investment Managers 
Company.” 

The investment trust is a vehi- 
cle whereby the outsider with 
surplus funds to invest may avail 
himself of skilled investment 
management. Accordingly, an in- 
vestment in an investment trust 
is to a large extent a bet—or an 
expression of confidence—in the 
capacity and integrity of the 
management. 

Obviously, it is impractical out 
of several hundred to list which 
are “safe”. Absolute safety does 
not exist in the realm of finance. 
Risk is inherent in all invest- 
ments, reflecting the hazards of 
this mortal existence, Risk varies 
in different securities. For prac- 
tical purposes, the obligations of 
the United States Treasury, 
which currently yield between 
3.22 and 3.70 per cent, represent 
investment par. The rate they 
return is approximately the cur- 
rent true interest rate. More risky 
securities give a higher return, 
but the difference represents com- 








Indicated in subnormal tem- 
perature, mental and physi- 


cal depression 


LOS. 


CAPSULES 





normal sexual conditions. 


Put up in bottles of 100 


only. 
$3.00 per 100. 
PREPARED ONLY BY 
THE TILDEN COMPANY 
Manufacturing Pharmacists and Chemists since 1848 
NEW LEBANON, NEW YORK 


Each capsule contains: 


Orchie Substance. . 8 gers. 
and sub- Suprarenal Sub- 
WEEE ch acc eces 2 gers. 
Thyroid, U.S.P.... % gr. 
Po. Ext. Nux 


Lf Ree 1/16 gr. 
Yohimbine Hel.. ..1/40 gr. 


ST. LOUIS, MISSOURI 
























Laboratory, Salisbury, Conn. 
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Trial Brings the Verdict 


There are sO many suppositories. True. But the com- 
bination of astringent styptic, tissue shrinking and soothing 
agents supplied by 


MICAJAH’S SUPPOSITORIES 


promptly proves, upon clinical trial, their remarkable efficiency. 
They do not produce rectal intolerance. They are not toxic 
and not narcotic. 


MICAJAH’S MEDICATED WAFERS are equally serviceable 
in Leucorrhoea. 


Samples and literature on request. 


MICAJAH AND COMPANY 
186 Conewango Ave. Warren, Penna. 




















“The Saturated Saline Laxative” 








OcCy — CRYSTINE 














widely extending use. 


Clinical trial size on request. 
Write or mail your card to 


New York, N. Y. 





Formerly called OXY-CRYSTINE 


The ‘‘SALINE’’ cathartic has always had its place 
in the therapeutic scheme. From the earliest days, 
however, its preparation has been more or less crude. 
Occy-CRYSTINE in its formula, consisting of the 
neutral sulphates of potassium, sodium and magne- 
sium, represents careful experimentation both chem- 
ical and clinical, and has thoroughly justified its 


OCCY-CRYSTINE CORPORATION 
P.O. Box 118 Grand Central Station 
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, pensation for the added hazard. 
A higher return is prima facie 
evidence of added risk. 

The only way of beating the 
game is through knowledge that 
a situation is improving and that 
the market is currently exagger- 
ating the risk in a particular ven- 
ture. Improving or _ receding 
credit standing accounts for low 
price changes in strictly invest- 
ment issues. Moreover, bond 
prices also perpetually adjust 
themselves to the changing level 
of interest, or capital, rates. De- 
clining interest rates in the last 
eight years have caused a sus- 
tained upward movement in bond 
prices, with a few temporary in- 
terruptions, 

The investment trust is not un- 
like a sausage factory. All vari- 
eties of raw material are poured 
into the mill, which assimilates 
the heterogeneous ingredients 
and turns out a uniform product. 
In the case of investment trusts, 
the ingredients—or raw materials 
—consist of stocks and bonds of 
foreign and domestic railroads, 
industrial, and public utility com- 
panies, and obligations of govern- 
ments. The resultant uniform 
product takes the form of the 
securities of the investment trust 
itself. 

The precise nature of these 
varies with the capital structure 
of the so-called trust, which in 
fact may take the form of a cor- 
poration, rather than a Massa- 
chusetts or common law trust, 
but the universal point is that 
the investor who subscribes to 


securities of an investment trust, 
gots a participation in a highly 

iversified array of issues by buy- 
ing a single share or debenture. 
The investment trust collects in- 
vestable funds by selling its own 
obligations or shares to the 
public. 

The investment trust principle 
is a time saving device for the 
small preoccupied investor. It is 
not without attraction to the busy 
physician, who has little leisure 
to devote to a world-wide survey 
and analysis of buying oppor- 
tunities in the realm of securities, 
Instead of selecting forty or four 
hundred securities for his nest- 
egg, he need choose only one or 
a handful of investment trust 
issues. 

But he must choose wisely, for 
the importance of a mistake is 
magnified by this new form of 
concentration. The investment 
trust movement in this country 
is scarcely more than three years 
old. The first large American in- 
vestment trust was launched in 
1921. 


Accordingly, even the best 
managed American trusts are 
somewhat unseasoned — untested 
in periods of financial adversity. 
The prudent physician will there- 
fore proceed experimentally. He 
will test out the new opportun- 
ities, placing only a portion of 
his surplus funds in investment 
trusts, and keeping the remainder 
of his estate under his own imme- 
diate control, subject to the ad- 
vice of competent investment 





IN PHTHISIS 


Trial Bottles for a particular case 
free to physicians. 





2 ANGIER'S EMULSION 


has demonstrated that it will allay respiratory irritation, ease 
the cough, and promote expectoration. 

Furthermore,—it promotes normal bowel action, 
comes intestinal intoxication and exerts a definite favorable 
influence on the complicated processes of metabolism. 


over- 


Angier—Boston 34, Mass. 
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CThe Colwell Pharmacal 





When faulty metabolism is indicated 
you should try 


cOLMELis 





SOcuT10N 


Alcohol and Protein Free 
This stable and palatable solution has 
frequently given gratifying results where 
other forms of endocrines have failed. 


Literature and samples free on request 


25 Church Street, New York 


Manufacturers of Stable Liquid Endocrines. 


ration 
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Summer Cystitis 


is at this season annoying thousands of patients because 
excessive perspiration means more concentrated urine, with its 
irritating materials entering the bladder. An inflammed 
bladder causes frequent urination, painful, burning and lascer- 
ating in character. This is a troublesome affair but— 


Cystitabs 








cystitis remedies. 
Gonorrheal Ardor Urinae. 


Hydrangea, Uva Ursi, Triticin, Atropine 
Buchu Comp. in an effervescent base. 


bottle 


Medicines Made for M. D.'s 


will relieve it in one-third the time of ordinary 
You will be pleased too, with the control of 


The formula is a well balanced combination of 
Write us for a complimentary 


Walker, Corp. & Co., Inc. 


Auburn New York 
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paehere or investment counsel- 
ors. 

More’ experienced agencies, 
such as life insurance companies, 
offer similar opportunities for in- 
vesting by proxy, especially in 
the sale of annuities and endow- 
ment policies. Moreover, the pur- 
chase of shares in fire and cas- 
ualty companies, whose chief 
income comes from investments, 
represents participation in the 
operation of older companies 
which operate on similar prin- 
ciples to the investment trust. A 
bank stock likewise is an indirect 
way of harnessing for your own 
purposes the specialized skill of 
experienced financiers. 

tripped of all rituals and 
technicalities, the well-managed 
investment trust offers the ad- 
vantages of cooperation and ex- 
pert guidance. By cooperating 
with other investors and thus 
creating a large pool of capital, 
each participates in a fund which 
can be widely diversified in scores 
or hundreds of securities. 

In World’s Work, I sum- 
marized my views on investment 
trusts as follows: 

“First, an investment trust 
offers the actuarial benefits of 
heightened diversification through 
participation in a larger pool of 
capital than is available to the 
ordinary investor acting single- 
handed. 
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“Second, the investment trust 
offers expert knowledge in the 
choice of securities for the port- 
folio. The leather merchant 
recognizes that choosing leather 
is a specialized task. He would be 
surprised if a druggist attempted 
to do it on his own. And yet the 
leather merchant, the druggist, 
the surgeon, the minister, and the 
i of paleontology have 

abitually walked bravely into the 
investment market and assumed 
the responsibility of selecting the 
wheat from the chaff. It would 
have been easier for the inexperi- 
enced to select leather, for it can 
be seen, touched, and smelled, 
whereas securities are intangible, 
and cannot be judged by the 
senses. Just this situation is met 
by the investment trust, which, in 
theory, transfers the responsibil- 
ity of selecting securities to the 
man who knows. 

“Third, the English type of in- 
vestment trust assures continuous 
supervision of the investment 

ortfolio by experts. Heraclitus 
ong ago discovered that all is 
flux, and most investment author- 
ities concede that some of the 
market favorites of today be- 
come ‘has-beens’ of tomorrow. The 
purpose of investment manage- 
ment is to keep the fund free of 
ferry bonds at such times as 
bridges render them obsolete. In 
well-managed investment trusts 











SURGICAL INSTRUMENTS 





ments, Hypodermic Needles 


today and get your copy. 





KRomr it WIM Write For Our New 
Surgical Specialties 
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HIS valuable booklet tells an epic 
story how better Surgical Instru- 
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Syringes came to be made. It will merit 
your careful attention. Mail in this ‘‘ad’’ 


Learn why Doniger e 
Krome Plate is superior 
to nickel for Surgical 








S. Doniger & Co. 
23 East 21st Street 











New York City 





eg ae a 







































SEE EEGs 


EET 





48 MEDICAL ECONOMICS 


of the British type, securities are 
not bought and then forgotten. 
They are continuously watched in 
the light of changing conditions 
within the corporation, within 
the industry, and in the general 
business cycle. The job of man- 
agement is to be ready continu- 
ously to shift holdings in accord- 
ance with the changing tides of 
commerce, and to keep its patrons 
from the class of suckers who 
habitually find themselves hung 
up after bull speculative cycles 
with depreciated securities which 
they acquired at substantially 
higher prices.” 

The good investment trust ap- 
peals especially to the physician, 
who in addition to lacking the 
leisure of self investing, is trained 
in an entirely different field, and 
is prone to make the mistakes of 
the amateur in the realm of in- 
vestment. 


The investment trust is a 
device for freeing the investor of 
red tape and worry, but he 
should not feel at ease unless he 
is certain—through independent 
checkups—that he has reposed 
confidence in able and honorable 
men. These simple footrules are 
suggested for the guidance of 
medical men who are judging in- 
vestment trusts: 


First—and most significant of 
all—is the question of honest, 
canable and prudent management. 
Unless competent direction is as- 
sured, the whole value of invest- 
ment trusts, which is a plan 
whereby specialists invest other 
people’s money, becomes delusive. 
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Second, it is important to de- 
termine at which prices securities 
of outside companies are placed 
into the investment trust. 

Third, the investor should in- 
quire how much of the earnings 
on his capital he will be allowed 
to keep—in other words, the pre- 
cise nature of the deductions 
which the promoters will make 
for themselves in the form of 
dividends on founders’ shares, 
special fees, intermediate profits _ 
on securities, etc. : 

Fourth, he should inquire into 
the policy in respect to reserves. 
The best managed foreign trusts 
allot one-half to two-thirds of 
current income to reserves. Un- 
less adequate reserves are set up, 
debentures and other senior se- 
curities especially are unattrac- 
tive. Some of the recent Amer- 
ican promotions have been silent 
in regard to reserves. 

Fifth, the investor should 
ascertain the policy of the trust 
in regard to publicity. The in- 
vestor is entitled to receive 

eriodically —and certainly not 
ess than once a year—a balance 
sheet and an income account, 
drawn up by certified public ac- 
countants, which indicate the ex- 
tent of the collateral behind the 
trust and the success with which 
operations have been conducted. 
A quarterly report as to earnings 
is preferable to an annual report. 
It is desirable to have the trust 
publish a list of holdings period- 
ically, but even the well managed 
American trusts disagree as to 
the wisdom of doing so. 
(Turn the Page) 
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Local treatment is contra-indicated. 
The modern treatment is to prescribe 


STANNOXYL 


(pure oxide of tin and tin metal) 
2 tablets, 3 times a day, after m2als 


Samples and literature on request. 
The Anglo-French Drug Co., 1270 Broadway, New York 














a, Sa 


cal 











Pictorials (Top) A wayside shrine in the moun- 


tains of Appenzell, Switzerland. 


(Continued) (Bottom) A photograph that might 
be a painting—cutting hay in the Up- 


per Engadine, Switzerland. 


(Opposite page) The unusual combina- 
tion of viewing a high mountain 
glacier from the seat of an interurban 
electric railway is possible in traveling 
from St. Moritz, Switzerland, to 
Tirano, Italy. 

(Photos courtesy of Swiss Federal Rail- 


ways ) 
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[sus Scrofa is not Sus Scrota$ | 


Translated for the, benefit of those of us who do not take 
our dead languages too seriously, this title states with con- 
viction that “Pigs is not Pigs”. 

It has come to be axiomatic that “pigs is pigs”, but there 
is considerable difference between a Georgia Razorback and 
an Iowa Cornfed. 

So is it with absorbent gauze which is used in many pro- 
fessional put-ups. The casual observer will tell you that all 
makes of absorbent gauze are the same. Far from it. 

The packages may be the same shape, size and color,—but 
critical examination of the contents will disclose differences 
of importance; differences in color, in texture, in uniformity. 

No finer absorbent gauze is made than that 
which bears the Bay guarantee. You, yourself, 
can judge its merit by using the coupon. 





Ream “QUALITY WILL PREVAIL” 


THE BAY COMPANY 
BRIDGEPORT, CONNECTICUT 





Gentlemen: Kindly send me free samples of Absorbent Gauze. 








BAY’S SURGICAL DRESSINGS Are Marketed Through All Supply Dealers 
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Sixth, the investor’ should 
check up on the indenture, trust 
agreement, or articles of incor- 
poration, to discover what legal 
safeguards have been set up, and 
how the trustee can protect his 
interests. 

The investment trust has been 
in successful operation in Eng- 
land and Scotland for more than 
four decades. It is_ especially 
adapted to the needs of a creditor 
nation, which is steadily export- 
ing capital to all parts of the 
world, 

The British type trust gives a 
vast amount of discretionary 
power to the managers. In the 
United States, there are two 
types of so-called investment 
trusts. The English type of dis- 
cretionary trust, such as the 
group connected with the Amer- 
ican Founders Trust, is one. The 
funds, such as the Alexander Fund 
in Philadelphia and the two funds 
of the Investment Managers 
Company, are of the discretion- 
ary type, but they are more in- 
formal in organization and con- 
stitute a new pattern. 

On the other hand, a distinctly 
American variation is the non- 
discretionary trust, in which man- 
agers have either no discretion 
in the matter of changing collat- 
eral in the investment portfolio 
—or have discretion which is 
rreatly circumscribed by specific 
limiting clauses in the articles of 
association. Of the latter type, 
the so-called fixed trust, or bank- 
ers share, type gives the advant- 
age of diversification and expert 
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initial selection, but lacks the 
third attribute of continuous ex- 
pert supervision for the purpose 
of making changes in the light of 
altered conditions, 

A compromise type is the semi- 
fixed trust, under which manage- 
ment may make substitutions if 
certain clearly defined contin- 
gencies occur. 

The discretionary trust, in 
which the greatest reliance is 
placed in the character and ca- 
pacity of management, derives an 
income from dividends and inter- 
est payments and from taking 
profits on securities held. More- 
over, English type trusts, which 
have bonds outstanding, earn for 
the common stocks a profit in be- 
ing able to get a higher return 
on borrowed money than is paid 
to the debenture holder. 


Ups and Downs 


-a monthly review by the 
financial editor 


Albert Einstein, formulator of 
the doctrine of relativity, should 
be the patron saint of Wall Street. 
Along money row, there is a dis- 
position to think in terms of 
ratios. The security operator is 
perpetually in search for issues 
which are out of line. The usual 
reasoning is that a given stock is 
cheap because it has not risen 
proportionately to another issue 
of equivalent merit. The funda- 
mental question should be whe- 





reduces blood sugar, 





PANCREPATINE 


(Hormones of Pancreas and Liver) 


improves general health and relieves 
the excessive thirst and hunger of diabetes mellitus. Often 
it makes the urine sugar-free! 


ORAL TREATMENT OF DIABETES 
Samples and literature on request. 
2 to 4 globules, 3 times a day, after meals 
The Anglo-French Drug Co., 1270 Broadway, New York 
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For 33 years—the 
Standard Effervescent Saline 


CE 1895 doctors have used, prescribed and recommended Saf 
Hepatica. It is the approved laxative and cathartic for flushing 
the intestinal tract and for promoting internal purification. 
Sal Hepatica is an effervescent saline combination similar to the 
natural “Bitter Waters” of certain medicinal springs here and abroad, 
and is fortified by the addition of sodium phosphate. 


Sal Hepatica is an ideal preparation for the practitioner to recom- 
mend— it is efficient, palatable and reliable, and 
does not create a condition of tolerance. 
Samples for clinical purposes 
BRISTOL-MYERS CO., 75 M West St., N.¥.C 


Sal Hepatica 

















Owing to the Many Cases of 


TUBERCULOSIS 


home treatment is absolutely necessary. 


Prominent physicians agree that we have no medicinal remedy equal 
to Creosote when properly administered. 


Mistura Creosote Comp. 


(KILLGORE’S) 


Meets all the requirements of the creosote treatment. It is a palat- 
able preparation and does not disturb the most sensitive stomach. 
It tends to diminish the cough and aids digestion and assimilation. 


Dose: One or two teaspoonfuls in milk or water. 
Sample and Literature on request 


CHARLES KILLGORE 


Est. 1874 
SY West Third Street New York 
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ther the standard of measure- 
ment is properly priced. 

The Standard Statistics Com- 
pany has prepared interesting 
data bearing on the relative mar- 
ket positions of high de bonds 
and common stocks. Stocks that 
will give an equivalent return to 
high grade bonds traditionally 
sell at a lower price, because of 
the greater risk entailed. The cost 
of stocks since 1900 has varied 
from 55 to 91 per cent of bond 
—— and the average has been 

2 per cent. In bull markets, it 

has regularly climbed above 80 
per cent, and at times of panicky 
jog Fs selling the ratio has fallen 
to 


At this writing, the ratio is 91, 

a new high record. In 1902, stock 

— reached 87 per cent of 

ond quotations; in 1909 they 

soared to 89 per cent; and in 1919 
to 87 per cent. 


In commenting on the present 
speculative situation, olonel 
Ayres points out: “How much 


longer this market may run is as 
impossible to predict as was the 
duration of the Florida boom, and 
for similar reasons. The leading 
stocks in this market, taken as a 
group, now yield in dividends 
about half as much as it costs to 
carry them on margin. Specu- 
lators think they are discounting 
the future earnings of the pros- 
perous companies. In the bull 
markets of the past 30 years the 
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prices of groups of stocks have 
repeatedly been carried up to 
levels quite out of relationship 
to their earnings or their divi- 
dends. This has happened with 
the express companies, the rails, 
the coppers, the oils, and the 
equipments. The records show 
that these extreme price advances 
have always turned out to be 
based on belated recognitions of 
past performances rather than on 
prophetic appreciation of future 
possibilities.” 

The market has already shown 
its sensitivity to drastic inter- 
mediate setbacks. The outsider— 
especially the professional man— 
should be disinclined to borrow 
stocks at current high levels, Out- 
right purchases constitute a dif- 
ferent problem, but even here 
selections should be made with 
the utmost discrimination. Rail- 
road stocks can still be bought on 
a@ more advantageous basis than 
most leading industrials on the 
basis of the relation of current 

rice to known assets and estab- 
ished earning power. 

The oil and rubber industries, 
which have not participated fully 
in prosperity, offer some ‘buying 
opportunities for those able to as- 
sume business risks. 

Investment trusts, which are 
well managed, are attractive at a 
time like the present when guid- 
ance is sorely needed. 
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CONTAINING 
East India Sandal- 
weed GE... cccscctbdseod 0.0616 c.c. 
Mnewtems Ol... cicoccecnaed 0.1848 c.c. 
Grpatbe Of...) oo... caasss's 0.0616 c.c. 


trial will be sent upon receipt 


A generous sample for clinical 
of your request. 





For treatment of subacute and 
chronic inflammation of the mucous 
membranes, especially of the urin- 
ary tract, Vera Perles of Sandal- 
wood Compound have been found 
effective. Two Perles, with or after 
every meal, as directed, constitute 
the usual dosage. 


THE PAUL PLESSNER CO. 
Detroit 
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Indicated 


—Correlates functional activity 
—Stimulates metabolism 


135 Christopher Street 
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Gray’s Glycerine Tonic Comp. 


(Formula Dr. John P. Gray) 


—Restores depleted energies 


THE PURDUE FREDERICK COMPANY 
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When a Laxative is Indicated 


Feen-a-mint may be prescribed 
in all cases of acute and 
chronic constipation for which 
laxatives are indicated. It will 
be found to be especially 
favored by women and chil- 
dress because of its sweet and 
delightfully palatable form. 


The fact that phenolphthalein 
is not absorbed to any extent 
makes Feen-a-mint especially 
valuable for nursing mothers. 


In the treat- 
ment of con- 
stipation inci- 
dent to preg- 
nancy — where 


Feen-a-mint 
“The Chewing LAXATIVE 


HEALTH PRODUCTS CORPORATION 


it is of the utmost importance 
to avoid pelvic congestion with 
its consequent reflex stimula- 
tion of the uterus—Feen-a- 
mint is of particular value 
since, while it stimulates the 
normal secretions of the intes- 
tinal mucosa, it does not in- 
duce acute peristaltic con- 
tractions. 


A request on professional sta- 
tionery will bring a trial sup- 
ply of Feen-a-mint to any 
physician — 
with no im- 
plied obliga- 
tion whatso- 
ever. 


113 N. 18th ST., NEWARK, WN. J. 
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Everybody’s (Cont. 
i from 

Business Page 25} 


and conductor on a long freight 
train to talk with each other at 
will, though separated by more 
than a mile of intervening freight 
cars. The mere pushing of a 
button in the caboose sounds a 
whistle over the engineer’s head. 
All that is then necessary to 
establish communication is for the 
man operating the engine to pick 
up a hand telephone and start to 
talk. This plan will speed up 
railway operations and allow the 
trainmen to be in constant touch 
with the signal towers along the 
line. 

Instead of the old-time pros- 
pector who did a lot of guessing 
and caused his employers to waste 
money in drilling dry holes, the 
oil company now sends forth a 
trained engineer equipped with 
delicate devices that provide data 
on the relation of the pull of the 
earth to the density of material 
under its crust. A specific va- 
riation in density and gravity 
values will very often provide re- 
liable evidence of petroleum be- 
neath the surface. 

When the necessity is great 
enough, we find few obstacles too 
high to surmount. Not many 
would have believed that light- 
ning could be chained, and yet 
this feat has been accomplished. 
Huge storage tanks filled with a 
million or more barrels of oil are 
safeguarded against lightning by 
a system that actually prevents 
the lightning from happening. 

The ordinary rod or tower that 
has been in common use operates 
on the theory of attracting the 
lightning discharges which would 
have struck the oil or other ob- 
ject in the immediate vicinity. 
The new system operates by 
gathering into itself practically 
all of the ground charges and then 
returning them to the threaten- 
ing thunder-cloud by ionic dis- 
charge in such a way that no de- 
structive lightning can take place 
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DUO-SEPTUBES 
for 


Vaginal ANTISEPSIS 
in Jelly form. 







Tube and nozzle comprise 
outfit retailing for $1.00. 


Physicians requiring a 
highly antiseptic, non- 
irritating, non-poisonous 
Therapeutic formula for 
vaginal treatment may 
write in for complete out- 
fit. Free of charge. 











GRAPE CAPSULE CO. 
Laboratory, Allentown, Pa. 
N. Y. Office, 93 Nassau St. 


















(Has same effect as radium) 


in 
PLATINUM - GOLD 
GLASS Seeds 
and 


STANDARD SIZE 
NEEDLES and TUBES 
_—So 


Quick Delivery to all parts of 
United States and Canada 


————S— 


STANDARD 
CHEMICAL COMPANY 
No. 1 East Forty-second Street 

New York City 

Send for detailed information 
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Calcium in Acid Form 


Recent investigations (Bergeim. Journ. A. M. A. 1926, 
1395) have demonstrated that an increased acidity of the 
gastro-intestinal contents markedly increased the solu- 
bility of calcium phosphate and facilitates its absorption. 


ESKAYS 
_HEORO PHOSPHATES 


rato contains calcium glycerophos- 
105-115 No. 5th st. Phate as an acid salt, so that, 


Philadelphia, Pa. j 2 ie 
ar ewe by its use, the prompt absorp-, 


tion of calcium is greatly facil- 
Manufacturers of itated. especially in conditions 
Eskay’s Food of acid- deficiency. 
Eskay's Suxiphen Eight and Sixteen Ounce Bottles 



















PEACOCK’S BROMIDES _ 


It is a fact that the combination of the five Bromides of 
Potassium, Sodium, Ammonium, Calcium and Lithium 
presented in a pure and eligible form has decided advan- 
tages over the single salts. 


The bromide treatment gives better therapeutic results 
through the use of Peacock’s Bromides than is possible 
with the single salts. 


Each fluid drachm contains 15 grains of the purest 
bromides of potassium, sodium, ammonium, calcium and 
lithium. 
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Gentlemen: ° 
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over the protected area. The 
electrical discharge in the heavens 
is changed from an “impulsive 
flash” to merely an electrical 
leakage of almost imperceptible 
intensity. 

Astonishing devices are now 
doing wonderful service in every 
branch of industry. A great deal 
has been written about the wide 
uses of the photo-electric cell 
which is so sensitive that it trans- 
forms changes in light intensity 
into electric fluctuations. The 
management of one big Michigan 
paper mill placed one of these 
cells beneath the roll of paper 
that travels continuously through 
the factory. Any tendency of the 
moving paper to get too thick or 
too thin changes the amount of 
light transmitted, and this sets 
the cell in operation, at once 
bringing about an immediate 
automatic adjustment of the ma- 
chinery. 

No less wonderful is another 
apparatus which will stop factory 
machinery in answer to a cry of 
“Help.” Wireless waves are the 
medium employed in this system 
to provide “audible control.” The 
microphone that forms a part of 
the equipment is so selective that 
it will disregard ordinary con- 
versations and react only to the 
key words that have been chosen. 
This points to a time when doors 
will open and trains stop in quick 
response to a specific command. 

Science is benefiting life and 
industry in so many thousands of 
ways that one hardly knows 
where to begin in attempting to 
tcll even a part of the story. An 
Englishman has_ succeeded in 
making “one-way windows” by 
placing an extremely thin film of 
gold over one side of the glass. 
A person looking out through 
glass of this kind finds that al- 
though all objects have a green- 
ish tint, each one is plainly visi- 
ble. But to anyone on the out- 
side who tries to look in through 
these windows, all that he can see 
is an opaque burnished panel. 

In an effort to produce a street- 
paving material that will reduce 
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sea THRE fy 


 (onvalescents 


yoee patients will thank 
you forrecommending this 
most delightful of all ocean 
cruises. Just the right amount 
of relaxation aboard steamer 
and ashore. 


HAVANA 
*140up ALL EXPENSES 


MEXICO CITY 
$2758 up AvExPENses 


Sailings for Vera Cruz each Thursday 


WARD LINE 
New York 


Telephone: John 4600 
Or Aushorized Tourist Agents 









by using BETUL-OL to re- 
lieve pain promptly in 
Rheumatism, Neuritis, 
Sprains, Muscular 
Stiffness 
BETUL-OL penetrates 
quickly without rubbingand 


supplants internal analges- 
ics that often disturb the 


digestion. 
The HUXLEY [ABORATORIES. Inc. 
175 VARICK ST. “NEW YORK 


BETUL-OL 


© Ye / nal Analgesic 
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| PHYTOROIES 


APHROAC 


AS THE DAYS WAX WARMER 


following the cold wet Spring Season, many patients will com- 
plain of malaise, loss of vigor, capricious appetite and perhaps, 
unrestful sleep. Body cells have become lazy or tired and no 
goading by so called stimulants will bring about improvement. 
Response will be prompt to nutritional, restorative and activat- 
ing medication. 


PHOSPHO-ALBUMEN 


represents an association of Gonad, Brain, Cord, Thymus, Thy- 
roid (gr. 1/16), Pancreas, and Duodenal mucosa substances. It 
supplies Lechithin, Spermine, Nuclein, Phosphorized Albumins. 


Supplied in the form of Syrup in 8 oz, bottles. 
Also in Tablets, five grain, sugar coated, in bottles of 50, 100 and 1000. 


Literature of all our products sent on request 


THE KELLS COMPANY, NEWBURGH, N. Y. 


TRYHEPTIN TERRALINE 














Tole tue). 12 


for 


pRicon Dyscrasia, Syphil- 
itic Eruptions, Scrofula, 
Chronic Eczema, Furuncu- 
losis, Chronic Ulcers and 
similar conditions tried and 
proved by clinical results._ 





CysToSEDATIVE 


for 


Almost any form of Cys- 
titis and Prostatitis, 
‘Chronic Posterior Urethritis, 
Pyelitis, Painful Micturition, 
etc. Recommended because 
of its broad scope and use- 
fulness. 





Complete formula and literature to 
physicians on request. 


STRONG, COBB & CO. 


Cleveland, Ohio 
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dust, noise and the danger of 
skidding, one experiment has 
been undertaken with terra-cotta 
blocks having a rubber facing and 
laid and cemented together in 
quite the same way as are other 
varieties of paving blocks. It will 
not be surprising to see entire 
streets of rubber when synthetic 
methods of producing this ma- 
terial get well under way. 

Many manufacturing establish- 
ments not content with merely 
eliminating dangerous dust have 
gone further and are converting 
odors into dollars and cents. 
One chemical company now traps 
the smells going up the chimney, 
mixes them with water, and then 
by a process of distillation re- 
covers as much as 80 per cent of 
the solvents used in the chemical 
formula employed. 

Well may we wonder what to- 
morrow will disclose. Our farms 
are being factoryized and mass 
production employed. Science 
ignores political cure-alls and 
points out that the salvation of 
agriculture lies in  convertin 
surplus production into usefu 
commodities. A ton of ordinary 
straw mixture on distillation has 
been made to yield 1600 pounds 
of chemical products worth $250. 

One of these is furfurol, used 
as a flavorer of tobacco, a solvent 
for dyes, a germicide and fun- 
gicide, and an important ingredi- 
ent in the manufacture of leather 
dressing, nitrocellulose and lac- 
quer. A few years ago furfurol 
sold for $10 or more per pound. 
Now it is in large supply for 15 
cents a pound. 

The wide introduction of thou- 
sands of improved practices 
means the elimination of unneces- 
sary losses of time, effort and ma- 
terial. Wealth created in this 
way is real and permanent. It 
produces a revenue in which all 
may participate. Here we have 
the real answer to the cause of 
our present prosperity. Our ad- 
vances in this direction have pro- 
duced gains that will not disap- 
pear overnight. Paper profits 
created entirely by speculation 
have no such stability. 
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CORRECTIVE SHOES 


No. 6 of a Series 








A natural fit 
for the whole foot 
Toes lie straight and the natural 
swing of the whole foot is fitted 
in Cantilever Shoes. 85 out of 


every hundred wearers with foot 
trouble find relief and help in 
Cantilever Shoes. (Particularly in 
the corrective models which are 
shaped exactly like the natural 
foot.) 

Many physicians wear an! 
recommend Cantilever Shoes, 
which are in accordance with all 
the natural requirements of the 


foot. Cantilevers are flexible from 
toe to heel so as not to restrict 
the functions of the foot nor to 
impede circulation. 


antilever 
Shoe 


MEN... WOMEN... CHILDREN 
Made by Cantilever Corp. 
410 Willoughby Ave., Brooklyn, N. Y. 








In bronchial ailments and 
during convalescence from | 
Influenza and Pneumonia, 


Phosphorcin is a valuable recon- 
structive when taken in doses 
of two teaspoonfuls after meals, 

Phosphorcin supplies the 
necessary phosphorus, in an 
exceptionally assimilable form, 
with nux vomica and pepsin to 
restore vitality and strength. 
Containing neither sugar nor 
alcohol, it is of definite value 
when a tonic is to be given for 
@ long time, 


Sample on Request 
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Hay Fever 
Asthma, Head Colds 









RINEX Prescription— 

Platt was originated 
by a Physician. It is 
non-narcotic, non-toxic 
and leaves no bad after 
effects except in idiosyn- 
cracy to Acetylsalisylic 
Acid or Quinine. The 
therapeutic action of 
Rinex is that of an as- 
tringent tonic to the 
mucous membranes, re- 
laxant, calmative and 
sedative and anti-spas- 
modic. 


Head Cold symptoms 
abate usually in from 30 
to 45 minutes after the 
first dose. The effect in 
Asthma is very prompt. 
In better than 90% of all 
cases, freedom from 
symptoms of Hay Fever 
is accomplished by con- 
tinuing the treatment, 
three doses a day 
through the season of 
attack. 


eeeess in convenient, 
antiseptic packages, regu- 
lar size 30 capsules of 5 
ains each. Hospital size 
or dispensing physi- 
cians, 180 capsules. Price 
on request. 


— DR.PLATT'S 


inex 


PRESCRIPTION 


The Clinical 


Gentlemen:- 


Please send me 
instructions and 





Rinex gratis. 
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What Patients Think 
of Their Doctors’ 
Offices 


Continued from Page 11 


in the room and_ wonderi 
what’s the matter with them. 
wonder if the boy in the corner 
has tuberculosis. And the minute 
that idea gets into my mind I 
find myself starting to cough and 
feeling funny in the chest. 

“Then I look at some elderly 
man who has his ear bound up 
and I wonder if he’s got mastoid 
trouble, and right away, my ear 
feels queer and I become abso- 
lutely sure that I’ll have to have 
it operated on. 

“Next, I’ll probably look at 
some one who has his eye bound 
up. Probably going blind, poor 
thing. And, immediately, I’m sure 
my own vision is faulty and I 
feel just about certain that I'll 
soon be hobbling around with a 
dog leading me and a cane in my 
hand to keep me from falling 
over curbings. 

“I go through all the torments 
of the damned while waiting in 
an ante room for the physician. 
All of which gets me upset and 
puts me in much poorer condition 
than I really am when I finally 
get in to see the doctor. And I 
feel absolutely sure there are 
numerous other people who react 
in the same way. 

“All this gives me something 
of a horror of going to doctors’ 
offices and so tends to make me 
visit physicians much less fre- 

uently than might otherwise be 
the case. 

“Personally, if I were a phy- 
sician, I’d do away with that sort 
of thing in my office entirely. 
I’d have individual waiting rooms 
for single persons or for families. 
I wouldn’t let one patient see all 
the other sick and ailing people 
who come to call on me. Instead 
I’d try to make each individual 
patient just as happy and com- 
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fortable as possible while waiting, 
and I believe, right now, I’d have 
a radio going or a phonograph 
going or something of that sort 
that could be heard in all the in- 
dividual waiting rooms. In this 
way I’d make the whole office 
more lively and happy and so pep 
up all the individual patients.” 

»Which is quite an idea, isn’t 
it? 

Another rather unique criti- 
cism was given by an old man. 

“The one thing I particularly 
dislike about the average doctor’s 
office,” said he, “‘is that it is gen- 
erally clammy, except, perhaps, 
in the middle of the summer. I 
suppose I feel cold more because 
I am older, but I sure hate to get 
in those chilly, clammy waiting 
rooms where you feel as though 
you’re in a cemetery vault. 

“TI suppose there are plenty of 
doctors’ offices that are pleasant- 
ly warm most of the time, but I 
haven’t been fortunate to get 
into any of them recently. Here’s 
hoping, though, that I have bet- 
Sy Juck the next time I’m feeling 
ill.’ 

So much, then, for the princi- 
pal criticisms. 

And now for a consideration 
of some of the praise given the 
offices by various patients. 

“The thing I always like about 
doctors’ offices,” said a man of 
about forty years, “is the air of 
confidence with which the work 
is handled. Physicians know 
what they’re about and they do 
things in a business-like way and 
inspire confidence in me. It al- 
ways seems to me that the ave- 
rage doctor has kept right up 
with the increased demands of 
the time in handling the routine 
of his work. To my way of think- 
ing the confidence-inspiring busi- 
ness-like ways of the modern doc- 
tor’s office can’t be too highly 
praised.” 

Another interesting point was 
brought out by a young matron 
in these words: 

“I always get some sort of at- 
tention the minute I go into a 
doctor’s office. There is always 
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someone on hand to take my 
name and to make me feel at 
home. Of course, I may have to 
wait some little time before ac- 
tually seeing the doctor but I 
don’t mind such waits when I 
know that my visit has been 
taken account of and when I 
know that I will get to the doc- 
tor in my proper turn. 

‘Doctors’ offices are so much 
better along this line than many 
retail stores where I can spend 
ten or fifteen miniutes or even a 
half hour without getting atten- 
tion.” 

Interesting, isn’t it? 

And aren’t there worth while 
ideas and suggestions in all this 
that will be of real help to vari- 
ous physicians? 

Here’s hoping so! 


LY 


“Every doctor’s hand 
set against his 


brothers” 
Continued from Page 27 


would be back in the afternoon 
with the money. Next day my 
competitor told me that he had 
just done a cataract operation 
for a man from ‘down South.’ 
I asked him how much he got. He 
replied, ‘$250, $125 cash and 
the other $125 to be paid later.’ 

The man had the $250 but 
saved $25 by going to the other 
surgeon, who knew that the pa- 
tient would go back to Mexico 
and never pay the rest. 

If I say $50 for an operation, 
the other doctor says $40. Don’t 
advise me to quote the patient 
$30, for the other doctor will 
convince him that he is saving 
$10, and the patient will not 
come back for me to have the op- 
portunity to cut prices with the 
ether doctor. 

Fraternally yours, 
An Arizona Physician.” 


The reply: 
“Your letter, sent in care of 
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MEDICAL ECONOMICS, reach- 
ed me a few days ago and I want 
to thank you first of all for your 
interest in my article. 

Before answering your letter 
specifically, I want to say that no 
problem is ever solved by run- 
ning away from it. Regardless of 
your physical health, I would not 
tell you to leave, for no matter 
where you may practice, you will 
find practically the same condi- 
tions. 

There are two equations that 
must be taken into consideration. 
They are: YOURSELF AND 
THE OTHER FELLOW or 
FELLOWS. 

First, without meaning any 
personal affront, I want you to 
examine your own conduct and 
the motives that actuate it with- 
out prejudice or egotism. 

Are you in any way to blame 
for the conditions you set forth 
in your letter? Answer this ques- 
tion without lying to yourself. If 
you are to blame, set about im- 
mediately to remedy your faults. 
If you are NOT to blame, step 
onward to the second factor: The 
Other Fellow. 

There are many ways to deal 
with him, but as far as I know 
there is only one right way and 
that is to secure his co-operation. 
Knocking and price cutting are 
harmful to him as well as to you. 
Setting aside the question of 
professional ethics, the above 
practice is mighty poor business 
for him as well as for you. And 
it is up to you to make him 
see the Light. 

I faced about the same con- 
ditions that you mention when I 
came here. Every doctor’s hand 
set against his brothers. Today 
(seven years later) we have a 
semblance of cooperation. I can- 
not say we are one hundred per 
cent perfect, but we have learn- 
ed to work together to some ex- 
tent. At least we are not tearing 
at one another’s throats. I have 
accomplished this by asking some 
of the men to my home for din- 
ner occasionally. We have little 
informal confabs in one another’s 
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offices, and we are all profiting 
materially. For one thing, we 
keep tab on the deadbeats and 
give one another information 
about patients and their foibles. 

We try honestly not to cut in 
on one another’s practices. 

We don’t knock another doctor 
to a patient, because that breeds 
mistrust of all doctors. Try to 
talk this question of cooperation 
over with your fellow practi- 
tioners and see if you can’t get 
them interested. 

Second: FORGET about the 
chiro and the osteo. They always 
tend to eliminate themselves. 

Third: If you want to forestall 
the possibility of a come-back in 
dispensing drugs tell your pati- 
ent WHY you are giving him the 
medicine instead of sending him 
to the druggist. It saves him time 
in ea for the prescription 
and costs him less to get the med- 
icine from you. You do not want 
to divide responsibility with the 
druggist, regarding dosage, etc., 
and you are eliminating all pos- 
sibility of drug substitution in 
rene » medicine yourself. We 
all know that the druggist pre- 
scribes over the counter. If the 
druggist hits at you, you are 
quite within your rights to dis- 
pense and tell why you do it. 

I hope this letter has contain- 
ed some suggestions upon which 
you can work. 


Fraternally yours, 
A Michigan Physician. 
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‘lem which is familiar, too famil- 
iar, probably, to a considerable 
—_ of the medical pro- 
ession. MEDICAL ECONOM- 
ICS would like to find out just 
how many other physicians have 
encountered this attitude on the 
part of their colleagues, and in 
what ways. What are some other 
—— for meeting the prob- 
em? 


It is difficult to discuss this 
phase of the practice of medicine 
in open meeting before cne’s 
county society, and all too often 
a hatchet of unfriendliness exists 
for years for no apparent rea- 
son other than that the various 

hysicians in a locality have not 

sen able to get together and 
make themselves understood. 


Burying hatchets will be one 
of the forward steps of medicine 
during the next few years, in the 
opinion of many. One of the chief 
influences for so doing is the in- 
creasing interest in public health 
education, as fostered by the pro- 
fession itself. 

This is a subject that MEDI- 
CAL ECONOMICS has talked 
about through many pages in 
many numbers, and with what 
success is evidenced by the ac- 
— of Columbus, Toledo, and a 
number of other county societies 
in educating their public up to 
new standards of health. 

In the two letters just pub- 
lished there is seen a new reason 
for starting educational work— 
it forms a splendid trench in 
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Do you, in view ef these 
facts, give enough thought to 
your clinical thermometer? 
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which to toss all the old hatchets 
of misunderstanding and grudges. 

It is perhaps too strong a com- 
parison to call to mind the an- 
cient feudal system, in which all 
idea of local quarrels was 
dropped the minute a foreign 
enemy appeared on the horizon. 
In the case of medicine there is 
not, exactly, an enemy. Medicine 
is not yet in a position where its 
back is against the wall. 

But at least there is an oppor- 
tunity for medicine to start cru- 
sading in the interest of the pub- 
lic health and also for medicine’s 
own eventual good. All thinking 
doctors realize this fact. And it is 
in such crusading that petty mis- 
understandings of a local nature 
will vanish miraculously. 

Meanwhile MEDICAL ECO- 
NOMICS will look forward with 
keen interest to hearing from 
other physicians who may have 
had experiences similar to the 
foregoing. (Names are _ not 
published without special per- 
mission.) 

It is a peculiar thing about 
human nature that problems or 
grievances of extremely minor 
importance will often obscure the 
bigger and infinitely more far- 
reaching topics. It is so in this 
case. Physicians should be united 
in a common front, not divided 
over issues of no lasting impor- 
tance. By seeing themselves mir- 
rored in correspondence like that 
between the Arizona and Michi- 
gan physicians, they can not help 
but realize this fact. 
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